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KIRISH (falsafa doktori (PhD) dissertatsiyasi annotatsiyasi)

Tadqgigot mavzusining dolzarbligi va zarurligi. Dunyoda ‘“ragamli
igtisodiyot”ning o‘sish sur’atlari deyarli 16 %ni tashkil etadi. Taraqqiy etgan
davlatlarda “ragamli iqtisodiyot’ning yalpi ichki mahsulotdagi ulushi 7 %ga
yetgan. Ular hozirning o‘zidan “raqamli iqtisodiyot”ning joriy qilinishidan katta
foyda ko‘rmoqdalar. Jumladan, AQSh vyiliga 400 milliard AQSh dollaridan
ko‘proq “ragamli xizmat”larni eksport gilmoqda. 2026-yilgacha AQSh sanoat
sohasini “ragamlashtirish”dan qo‘shimcha 20 trillion AQSh dollari daromad olishi
kutilmoqda.

Rivojlangan davlatlar tomonidan elektron tijoratga katta e’tibor
garatilayotgani, bunday savdolar hajmi hozirgi kunda 6,5 trillion dollargacha
o‘sgani O‘zbekistonda ham ushbu sohani yanada taragqiy ettirish zarurligini
ko‘rsatmoqda. Jumladan, Forbes xalgaro tadgiqot agentligi prognozlari bo‘yicha
global elektron tijorat bozori 2030-yilda jami 8,3 trillion dollarni tashkil etib,
chakana savdoning umumiy hajmining 50 foiziga yetishi kutilmogda®. Hozirgi
kunda O°‘zbekistonda elektron tijorat bo‘yicha 50 dan ortiq marketpleyslar
ro‘yxatdan o‘tgan bo‘lib, ularning yillik aylanmasi 300 million AQSh dollarini
tashkil etadi. 2027-yilga kelib ularning aylanmasi 1 milliard AQSh dollariga
yetishi kutilmoqgda. Shuningdek, bugungi kunda Meta (facebook), Google, Apple,
Booking.com, Zoom kabi 57 ta kompaniya ro‘yxatdan o‘tgani bizga ma’lumdir.
O<zbekistonda 2021-yilda elektron tijorat bozori hajmi 201 million AQSh dollarini
tashkil etgan bo‘lsa, 2023-yilda bu ko‘rsatkich 543 million AQSh dollariga yetdi?.

O<zbekiston Respublikasi Prezidentining 2020-yil 5-oktyabrdagi 6079-sonli
““Ragamli O‘zbekiston — 2030 strategiyasini tasdiglash va uni samarali amalga
oshirish chora-tadbirlari to‘g‘risida”gi farmonida mamlakatda ragamli sanoatni
jadal rivojlantirish va milliy iqgtisodiyotning ragobatbardoshligini oshirishga
garatilgan bo‘lib, hududlar va tarmoglarni ragamli transformatsiya qilish
dasturlarini amalga oshirish belgilab berilgan. Strategiyani amalga oshirish
bo‘yicha “yo‘l xaritasi” elektron hukumatni rivojlantirish, ragamli sanoat, ragamli
ta’lim va ragamli infratuzilma sohalaridagi magsadlarni gamrab olgan.

Dissertatsiya tadgigoti O‘zbekiston Respublikasi Prezidentining 2020-yil
28-apreldagi PQ-4699-sonli “Ragamli iqtisodiyot va elektron hukumatni keng
joriy etish chora-tadbirlari to‘g‘risida”gi, 2018-yil 21-noyabrdagi PQ—-4024-sonli
“Axborot texnologiyalari va kommunikatsiyalarining joriy etilishini nazorat qilish,
ularni himoya qilish tizimini takomillashtirish chora-tadbirlari to‘g‘risida’gi,
2019-yil  14-sentyabrdagi PQ-4751-sonli  “Axborot texnologiyalari va
kommunikatsiyalarining joriy etilishini nazorat qgilish, ularni himoya gilish tizimini
takomillashtirishga oid qo‘shimcha chora-tadbirlar to‘g‘risida”gi garorlari hamda
mazkur faoliyatga tegishli boshgqa me’yoriy-huquqiy hujjatlarda belgilangan
vazifalarni amalga oshirishga ushbu dissertatsiya ishi muayyan darajada xizmat
giladi.

! https://www.forbes.com/advisor/business/ecommerce-statistics/.
2 https://gov.uz/oz/miit/news/view/10847



Dissertatsiya  ishining  respublikada olib  borilayotgan ilmiy
tadgiqotlarning ustuvor yo‘nalishlarga mosligi. Dissertatsiya tadgiqoti
respublika fan va texnologiyalar rivojlanishining I. “Demokratik va huquqiy
jamiyatni ma’naviy-axlogiy va madaniy rivojlantirish, innovatsion iqtisodiyotni
shakllantirish ustuvor yo‘nalishiga muvofiq bajarilgan.

Tadgigot mavzusining of‘rganilganlik darajasi. Bugungi kunda
“Raqamlashtirish” atamasi tor va keng ma’noda qo‘llanilmoqda. Tor ma’noda
ragamlashtirish axborotning ragamli shaklga aylanishini anglatadi, bu ko‘p
holatlarda xarajatlarning pasayishiga, yangi imkoniyatlarning paydo bo‘lishiga olib
keladi. Keng ma’noda “ragamlashtirish” jarayoni, odatda, ragamli texnologiyalarni
keng go‘llash va assimilyatsiya qilish tashabbusi bilan boshlangan ijtimoiy-
igtisodiy o‘zgarishni anglatadi. 1.V. Shmelkova ta’kidlaganidek, raqamli
igtisodiyotga mos keladigan shaxsning eng muhim xususiyati bu ragamli
texnologiyalarga egalik gilish va ularni kasbiy faoliyatda go‘llashdir®. Ragamli
texnologiyalardan foydalanish masalalari bo‘yicha ko‘plab xorijlik olimlar,
jumladan, B.S. Dmitriyevskiy, Erik Brynjolfsson, S.B. Korobko, T.V. Marinina,
Andrew McAfee, Don Tapscott, Klaus Schwab va boshga shu singari olimlar?
ilmiy tadqiqotlar olib borganlar.

Mahalliy iqtisodchi  olimlar  A.Sh. Bekmuradov, S.S. G‘ulomov,
N.S. Kasimova, A.T. Kenjabayev, B.Y. Xodiyev, V.P. Voronov, A.A. Tedeev,
U.K. Yakubov hamda Y.S. llxamova®ning ilmiy izlanishlarida elektron tijoratni
tashkil etish masalalari turli davlatlar tajribasi misolida batafsil yoritilgan. Shu
bilan birga ushbu tadgiqotlarda elektron tijorat tizimini rivojlantirish va
takomillashtirish mexanizmlari ham tadqiq etilgan.

AN. Aripov, S.S. G‘ulomov, A.T. Shermuxammedov va boshgalar axborot
kommunikatsiyalar sohasida boshgaruv tizimini takomillashtirish hamda axborot
kommunikatsiya texnologiyalarining igtisodiyotning turli sohalariga va
innovatsion rivojlanishiga ta’siri muammolarini tadqiq gilishgan®.

8 Pirnazarovna D. F., Salohitdinovna B. S. Ragamli Texnologiyalarni ta’lim tizimiga tadbiq etishning ahamiyati
hagida ba’zi mulohazalar //fan, ta’lim va amaliyotning integratsiyasi. — 2022. — S. 88-92.

4 Abd Razak, S. N. A., Noor, W. N. B. W. M., & Jusoh, Y. H. M. (2021). Embracing Digital Economy: Drivers,
Barriers and Factors Affecting Digital Transformation of Accounting Professionals. International Journal of
Advanced Research in Economics and Finance, 3(3), 63-71. Ahmedov, I. (2020). The Impact of Digital Economy on
International Trade. European Journal of Business and Management Research 5(4):1-7. Alaveras, G. and B. Martens
(2015, August). International Trade in Online Services. JRC Working Papers on Digital Economy 2015-08,.

> Axpapos B.C. Hkrucoauéraa ax6opor texHonorusuiapu. -T.: “@an Ba texnonorus”, 2018.- 316 6; R.X. Ayupov
va boshgqalar. O‘zbekistonda elektron biznes: muammolar va yechimlar / T.: TMI, 2016. 200 b. Elektron tijorat.
Berano bB.A. Texnonmorus mponeccoB ¢opMupoBaHus HH(POPMAMOHHO-KOMMYHUKAIIMOHHOTO  PBIHKA.
Mownorpadus.T.: ®an, 2000. -126 c.; bekmypanos A.lll., Mycanne A.A. MHbopmanronHslii Ou3Hec: YueOHOe
mocobue. T.: “Anokaun”, 2007.-320 c.; Fymomo C.C. Ba Oomkamap. “Hkrucommii wHpopmaTmka”. -T.
“¥36exucton”, 1999.-528 6.; Kacumona H.C., Myxtoposa V.K. Maubiii Gu3Hec i 4acTHOE MpeIpHHAMATETHCTBO.
YuebHoe noco6ue.T.: TOU, 2019.-180 c.; Kemxabaes A.T. Ba Gomkamap. DNIeKTpOH OM3HEC acociapu: YKyB
kymraama. — T. “Uxrucon-momus”, 2008. — 276 6.; Xommer B.IO. u mpyrme. “OxoHoMudeckas wHGOpMAITHS:
KiaccuuKkays, KoMMepueckas TaifHa u mH(popmarmonHas Oe3omacHocTs”. -T., “@an”, 2002.; Boponor B.II.
DnekTpoHHas KoMmMepuwsi: Muposbie u poccuiickue mpoOmemsr. IKO, 2002. Tamees A.A. DriekrpoHHas
koMmMepiwst: [IpaBoBbie perynupoBanue u Hajoroodnoxkenue. PRIOR, 2002. U.K. Yakubov, Y.S. lIxamova, M.I.
Azizova; —T.: “Igtisod-Moliya™, 2020. — 260 b.

® Aripov Abdulla Nigmatovich, “Axborot-kommunikatsiyalar sohasida boshgaruv tizimini takomillashtirish
muammolari” 2004-yil, yo‘nalish 08-00-05- “Menejment” ixtisosligi bo‘yicha nomzodlik dissertatsiyasi.
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Shu bilan bir gatorda mamlakatimizda elektron tijoratda ragamli
texnologiyalardan foydalanish va tezkor baholash imkoniyatini yaratadigan
izlanishlar yetarli darajada amalga oshirilmagan.

Tadqiqot ishining magsadi. Elektron tijoratni rivojlantirishda ragamli
texnologiyalardan foydalanish samaradorligini yanada oshirishga garatilgan ilmiy -
uslubiy va amaliy tavsiyalarni ishlab chigishdan iborat.

Tadqgigotning vazifalari:

elektron tijoratni tashkil etishda ragamli texnologiyalardan foydalanishning
nazariy asoslarini o‘rganish;

ragamli texnologiyalarni elektron savdoni rivojlanishiga ta’sir etuvchi
omillarini o‘rganish;

elektron tijoratni rivojlantirishda ilg‘or mamlakatlar tajribasidan foydalanish
yo‘llarini ochib berish;

O‘zbekistonda elektron tijoratning rivojlanishi va unda axborot-texnologiyalar
holatini tahlil gilish;

elektron tijorat platformalari va unda savdoni tashkil etishni rivojlanish
tendensiyalarini tahlil gilish;

elektron tijorat platformalarida savdo hajmiga ta’sir etuvchi omillarni
baholash;

elektron tijoratda ragamli texnologiyalardan samarali foydalanishning
istigbollarini ishlab chiqish;

elektron tijoratda ragamli texnologiyalardan foydalanish yo‘llari bo‘yicha
xulosa va takliflar ishlab chigishdan iborat.

Tadqiqgot obyekti qgilib elektron savdo platformalari olingan.

Tadgigot predmeti bo‘lib elektron savdoda ragamli texnologiyalardan
foydalanish jarayonida vujudga keladigan ijtimoiy-igtisodiy munosabatlar majmui
hisoblanadi.

Tadqgigotning usullari. Dissertatsiya ishida tahlil va sintez, induksiya va
deduksiya, igtisodiy-matematik modellashtirish, statistik ma’lumotlarni guruhlash,
solishtirma tahlil, tanlama kuzatuv, korrelyatsion va regression tahlil, ilmiy
abstraksiyalash va boshga usullar go‘llanilgan.

Tadgigotning ilmiy yangiligi quyidagilardan iborat:

elektron tijoratda sun’iy intellekt asosida avtomatlashtirilgan mijoz tahlilini
joriy etish orgali xaridor xatti-harakatlarini real vaqt rejimida bashorat qilish tizimi
ishlab chiqildi;

elektron tijorat platformalari orgali iste’molchilarning magsadli auditoriyasi
bilan munosabatlar jarayonida kommunikatsiya, konversiya va monetizatsiya gilish
bosgichlarini mos bo‘lgan strategiyalardan foydalanish imkonini beruvchi
mexanizm taklif etilgan;

mobil ilovalar asosida ishlovchi elektron tijorat tizimlarining foydalanuvchi
xatti-harakatiga ta’sirini tahlil giluvchi regressiya modeli taklif gilindi;

chizigli trend modellardan foydalanish asosida elektron savdo maydonchasi
rivojlanishining 2026-yil uchun oylar kesimida prognoz ko‘rsatkichlari aniglangan.



Tadgigotning amaliy natijalari quyidagilardan iborat:

ragamli iqtisodiyot va elektron savdo hamda ragamli texnologiyalardan
samarali foydalanish borasida olib borilgan ilmiy-nazariy tadgiqot ishlari
tizimlashtirilgan;

elektron savdo orgali magsadli auditoriya bilan munosabatlar jarayoni
algoritmi ishlab chigilgan;

elektron savdo platformalarini ragamli texnologiyalardan foydalanish
samaradorligi baholangan.

Tadgqiqot natijalarining ishonchliligi. Dissertatsiyada foydalanilgan nazariy
manbalar davlat nashriyotlarida chop etilgan adabiyotlardan, amaliy ma’lumotlar
esa Davlat statistika go‘mitasi to‘plamlaridan, chakana savdo korxonalari va
Internet magazinlar bo‘yicha yig‘ilgan statistik manbalar, muallifning sotsiologik
so‘rov natijalaridan olinganligi, xulosa, taklif va tavsiyalarning rasmiy ko‘rib
chigilganligi va vakolatli tashkilotlar tomonidan tasdiglanganligi bilan izohlanadi.

Tadqiqgot natijalarining ilmiy va amaliy ahamiyati. Tadgigotning ilmiy
ahamiyati tadgigot natijasida ishlab chigilgan takliflardan elektron savdo
platformalari faoliyatini takomillashtirish va ragobatbardoshligini oshirishga
yo‘naltirilgan marketing strategiyalarini belgilashga doir ilmiy-nazariy hamda
metodologik jihatdan chuqur tadqiq qilish, ushbu sohani rivojlantirishning
fundamental asoslarini ishlab chigishda foydalanish mumkinligi bilan izohlanadi.

Tadgiqot natijalarining amaliy ahamiyati ishlab chigilgan ilmiy-uslubiy taklif
va amaliy tavsiyalar elektron savdo platformalari faoliyatini yo‘lga go‘yish va
ularni ragamli texnologiyalaridan foydalanishidagi muammolarni yechishga va
samaradorligini oshirishga va uzog muddatli strategik qarorlar gabul gilishga
garatilgan yo‘l xaritalarini ishlab chigishda, strategik boshqgaruv garorlarini gabul
gilishda, to‘plangan materiallardan o‘quv-uslubiy adabiyotlarni takomillashtirishda
foydalanish mumkinligi bilan izohlanadi.

Tadqgiqgot natijalarining joriy qilinishi. Elektron tijoratni ragamli
texnologiyalar asosida rivojlantirish bo‘yicha olingan ilmiy natijalar asosida:

elektron tijoratda sun’iy intellekt asosida avtomatlashtirilgan mijoz tahlilini
joriy etish orgali xaridor xatti-harakatlarini real vaqt rejimida bashorat gilish tizimi
“Dasturty mahsulotlar va axborot texnologiyalari texnologik parki direksiyasi”
MChJ (2025-yil 15-iyul  33-03-1/1161 — son ma’lumotnoma), O‘zbekiston
Respublikasi Ragamli texnologiyalar vazirligi (2025-yil 15-iyuldagi Ne33-08/6187-
son ma’lumotnoma) tomonidan amaliyotga joriy etilgan. Ushbu ilmiy takliflarning
amaliyotga joriy qilinishi natijasida elektron tijorat platformalari real vaqtli
prognoz orgali mijozni ushlab golish darajasi 32% ga oshishga erishishi imkoniyati
isbotlandi. Bu esa aholiga yanada sifatli xizmat ko‘rsatish, tezkor yetkazib berish
va qulay narxlarni taqdim etish bilan birga, platformalarning barqaror o‘sishi
hisobiga yangi ish o‘rinlari yaratilishiga, IT mutaxassislarga bo‘lgan talab ortishiga
va ragamli ko‘nikmalar rivojlanishiga xizmat qiladi;

elektron tijorat platformalari orqali iste’molchilarning maqsadli auditoriyasi
bilan munosabatlar jarayonida kommunikatsiya, konversiya va monetizatsiya gilish
bosqichlarini mos bo‘lgan strategiyalardan foydalanish imkonini beruvchi
mexanizmi “Dasturiy mahsulotlar va axborot texnologiyalari texnologik parki
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direksiyasi” MChJ (2025-yil 15-iyul  33-03-1/1161 — son ma’lumotnoma),
O‘zbekiston Respublikasi Ragamli texnologiyalar vazirligi (2025-yil 15-iyuldagi
Ne33-08/6187-son ma’lumotnoma) tomonidan amaliyotga joriy etilgan. Mazkur
ilmiy yangilik natijasida kompaniyalarninig reklama strategiyasini magsadli
mijozga yo‘naltirish natijasida mobil ilovani yuklab olish darajasi 9 foizga,
foydalanuvchilar soni 10 foizga oshdi. Natijada aholining ragamli xizmatlardan
foydalanish imkoniyatlari kengayib, elektron savdo madaniyati oshadi hamda
platformalar kichik biznes uchun yangi bozorlar yaratib, kasb egalari hamda
tadbirkorlarga qo‘shimcha iqtisodiy imkoniyatlari yaratiladi;

mobil ilovalar asosida ishlovchi elektron tijorat tizimlarining foydalanuvchi
Xatti-harakatiga ta’sirini tahlil qiluvchi regressiya modeli “Dasturiy mahsulotlar va
axborot texnologiyalari texnologik parki direksiyasi” MChJ (2025-yil 15-iyul 33-
03-1/1161 - son ma’lumotnoma), O°‘zbekiston Respublikasi Ragamli
texnologiyalar vazirligi (2025-yil 15-iyuldagi Ne33-08/6187-son ma’lumotnoma)
tomonidan amaliyotga joriy etilgan. Ushbu ilmiy takliflarning amaliyotga joriy
qilinishi natijasida O°‘zbekistonda faoliyat yuritayotgan elektron tijorat
platformalari uchun iste'molchi xarid gilish ishonchini baholovchi regressiya
model asosida xaridorlarni ilovaga bo‘lgan munosabatlarini baholash imkoniyatiga
ega bo‘lindi. Bu o°‘z navbatida korxonalarda: xizmat sifatini oshirish, shikoyatlar
sonini kamaytirish, iste'molchi huquqlarini himoya qilish bo‘yicha samarali
mexanizmlarni joriy etish imkonini beradi;

chizigli trend modellardan foydalanish asosida kichik biznes subyektlarining
elektron chakana savdo aylanmasini me’yoriy iste’mol hajmiga ko‘ra
rivojlanishining  2026-yilgacha bo‘lgan prognoz ko‘rsatkichlari “Dasturiy
mahsulotlar va axborot texnologiyalari texnologik parki direksiyasi” MChJ (2025-
yil 15-iyul  33-03-1/1161 — son ma’lumotnoma), O°‘zbekiston Respublikasi
Ragamli texnologiyalar vazirligi (2025-yil 15-iyuldagi Ne33-08/6187-son
ma’lumotnoma) tomonidan amaliyotga joriy etilgan. Mazkur ilmiy yangilikni joriy
etilishi natijasida kichik biznes subyektlarining elektron tijoratdagi salmog‘ini
2025-yildagi 2,3 foizdan 6,4 foizga oshirish bo‘yicha strategik yo‘nalishlar
belgilashda foydalanilgan. Shu asosida, kichik tadbirkorlarning daromadi
oshishiga, ayollar va yoshlar biznesining rivojlanishiga hamda hududlarning
ragamli igtisodiy faolligini oshirishga imkon yaratadi.

Tadgiqgot natijalarining aprobatsiyasi. Mazkur tadgigot natijalari 2 ta
respublika va 2 ta xalgaro ilmiy-amaliy anjumanlarda ma’ruza qilingan va
aprobatsiyadan o‘tkazilgan.

Tadgigot natijalarining e’lon qilinishi. Dissertatsiya mavzusi bo‘yicha jami
10 ta ilmiy ish, shu jumladan, Oc<zbekiston Respublikasi Oliy attestatsiya
komissiyasining doktorlik dissertatsiyalari asosiy ilmiy natijalarini chop etish
bo‘yicha tavsiya etilgan ilmiy nashrlarda 6 ta ilmiy maqola, jumladan, 3 tasi
respublika va 3 tasi xorijiy jurnallarda, ilmiy-amaliy konferensiyalarda 4 ta
ma’ruza tezislari nashr etilgan.

Dissertatsiyaning tuzilishi va hajmi. Dissertatsiya tarkibi Kirish, uchta bob,
xulosa va foydalanilgan adabiyotlar ro‘yxatidan iborat. Dissertatsiyaning hajmi
135 betni tashkil etgan.



DISSERTATSIYANING ASOSIY MAZMUNI

Dissertatsiyaning kirish qgismida tadgiqot mavzusining dolzarbligi va
zaruriyati  asoslangan, tadgigotning respublika fan va texnologiyalari
rivojlanishining ustuvor yo‘nalishlariga mosligi, muammoning o‘rganilganlik
darajasi bayon etilgan, tadgigotning magsad va vazifalari, tadgigot usullari
ifodalangan, tadgiqotning ilmiy yangiligi va amaliy natijalarini, tadgigot
natijalarining ishonchliligi va asoslanganligi, tadgigot natijalarining ilmiy va
amaliy ahamiyati yoritib berilgan, tadgigot natijalarining amaliyotga joriy qgilinishi,
tadgigot natijalarini nashr etilishi va dissertatsiya tarkibi to‘g‘risida ma’lumot
berilgan.

Dissertatsiya ishining “Elektron tijoratni tashkil etishda ragamli
texnologiyalardan foydalanishning nazariy asoslari” deb nomlangan birinchi
bobida ragamli iqgtisodiyot sharoitida elektron savdoni rivojlantirishda
texnologiyalardan  samarali  foydalanishning  nazariy asoslari, ragamli
texnologiyalarni elektron savdoni rivojlanishiga ta’sirini aniglash usullari, elektron
tijoratni rivojlantirishda ilg‘or mamlakatlar tajribasidan foydalanish yo‘llari va
muammolari bo‘yicha xorij tajribalari ochib berilgan.

Elektron tijorat bu — internet va ragamli texnologiyalar vositasida tovarlar va
xizmatlarning savdo-sotiq faoliyatini amalga oshirish jarayonidir. U nafagat xarid
va sotuvni, balki reklama, mijozlar bilan mulogot, to‘lovlarni amalga oshirish,
buyurtmalarni boshgarish va mahsulotlarni yetkazib berish kabi biznesning barcha
bosqgichlarini o‘z ichiga oladi. Elektron tijorat B2B (business-to-business),
B2C (business-to-consumer), C2C (consumer-to-consumer) va C2B (consumer-to-
business) kabi modellarda faoliyat yuritadi hamda global iqgtisodiy tizimda
ragobatbardoshlik, operativlik va qulaylikni oshirishda muhim o‘rin egallaydi’.

O°z tabiatiga ko‘ra, elektron tijorat internet texnologiyalarining zamonaviy
rivojlanishi mahsulidir. Muallif tomonidan berilgan ta’rifga ko‘ra elektron tijorat
deganda axborot va telekommunikatsiya tizimlaridan foydalangan holda
masofadan turib amalga oshiriladigan tijorat va tadbirkorlik, savdo, tijorat va
vositachilik faoliyatining har ganday turi, savdoda ishtirok etish, tovarlar,
ko‘chmas mulk, gimmatli gog‘ozlar sotish, foyda olish magsadida xizmatlar
ko‘rsatish deb tushunilishi taklif etiladi (1-jadval).

Elektron tijoratdagi ragamli transformatsiya bargarorlik va mijozlarni uzoq
vagt davomida jalb gilish va elektron tijorat brendlari bilan bog‘lash gobiliyatini
keltirib chigaradi. Texnologik jihatdan elektron tijoratning rivojlanishini to‘rtta
asosiy trend belgilab beradi:

mobil texnologiyalar;

biznes-modellar;

bulutli texnologiyalar;

ijtimoiy media.

" Laudon, K. C., & Traver, C. G. (2021). E-commerce 2021: Business, Technology and Society (16th ed.). Pearson
Education.
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1-jadval

Elektron tijoratni afzalligi va kamchiliklari

Afzalliklar

Kamchiliklar

24/7 xizmat ko‘rsatish va savdo imkoniyati
mavjud

Internetga garamlik, texnik nosozliklarda
faoliyat to‘xtab qolishi

Xarajatlarni kamaytirish: ijaralar, ishchi soni,
gog‘oz hujjatlar yo‘gligi

Internet firibgarligi, kibertahdidlar xavfi

Mahsulotlar va xizmatlarni global bozorga olib
chigish imkoniyati

Ragamli savodxonlik past bo‘lgan
hududlarda foydalanuvchi bazasi torayishi

Marketing va mijozlar bilan alogalarni
avtomatlashtirish imkoniyati

Yetkazib berish tizimidagi kechikishlar mijoz
noroziligiga olib kelishi mumkin

Tezkor to‘lovlar, elektron to‘lov tizimlari orgali
qulaylik

Mahsulotni bevosita ko‘rmasdan xarid gilish
— ishonchni pasaytiradi

Tahliliy vositalar yordamida mijoz ehtiyojlarini
aniglash va taklifni moslashtirish

Yangi boshlovchilar uchun texnologik
xarajatlar va dasturlash ko‘nikmalari zarur

Ragamli texnologiyalar tez sur’atlar bilan rivojlanib borayotgan zamonaviy

igtisodiyotda  elektron  tijorat

platformalarining

samaradorligini  va

raqobatbardoshligini belgilovchi eng asosiy omilga aylangan bo‘lib, aynigsa
ma’lumotlarni real vaqt rejimida yig‘ish, tahlil qilish va avtomatlashtirish orqali
savdo jarayonlarini optimallashtirish imkonini beradi (2-jadval).

2-jadval
Raqgamli texnologiyalar elektron tijoratni rivojlanishiga ta’sir etuvchi
omillar®
Omil Afzalliklari Elektron savdoga ta’siri

Internet infratuzilmasi

Tezkor va bargaror aloga

Xarid va savdo jarayonlarini uzluksiz
amalga oshirish imkoniyati yaratiladi

To‘lov tizimlari
hamyonlar, onlayn

Mobil banking, elektron

Xaridorlar uchun qulaylik, to‘lov
tezligi va ishonchliligi oshadi

to‘lovlar
Logistika va yetkazib Tezkor va ishonchli Xaridorlarni gonigtiradi, savdo hajmini
berish Xizmatlar oshiradi

Axborot xavfsizligi

Ma’lumotlar va
tranzaksiyalar himoyasi

Xaridorlarning ishonchi ortadi,
firibgarlik kamayadi

Mobil texnologiyalar

Mobil ilovalar,
moslashuvchan saytlar

Xarid qilish qulayligi oshadi,
foydalanuvchi soni kengayadi

Sun’iy intellekt va big
data

Shaxsiylashtirilgan
tavsiyalar, tezkor tahlil

Mijoz tajribasi yaxshilanadi, sodiglik
oshadi

Ragamli marketing

SEO, SMM, target reklama

Brend tanilishi va sotuvlar
samaradorligi oshadi

Tadgigotimizda AQSh va Xitoy mamlakatlarining ragamli iqtisodiyotda
erishgan yutuglari, Amazon va Alibaba elektron savdo platformalarining keng
imkoniyatlari tahlil gilingan. O‘zbekiston ham xorijiy davlatlarning ilg‘or

8 OECD (2020). E-commerce in the time of COVID-19. OECD Publishing, UNCTAD (2021). Digital Economy
Report 2021: Cross-border data flows and development, Journal of Electronic Commerce Research va International
Journal of Information Management.
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tajribalariga asoslanib quyidagilarga ko‘proq e’tiborini garatishi lozimligi borasida
tavsiyalar ishlab chiqildi:

ragamli infratuzilmani yanada kuchaytirish;

huquqgiy bazani shakllantirish (elektron shartnomalar, elektron imzo);

zamonaviy to‘lov tizimlarini integratsiya gilish va xalgaro tizimga ulash;

logistika va yetkazib berish tizimini rivojlantirish, pochta va kuryer
xizmatlarini  ragamlashtirish, avtomatlashtirilgan omborlar va logistika
markazlarini tashkil etish;

mahalliy tadbirkorlarni go‘llab-quvvatlab, qonunchilikda ularga keng
imkoniyatlar yaratish borasida tavsiyalar ishlab chigilgan.

Jahonning ko‘plab yetakchi mamlakatlari elektron tijorat platformalari o‘sish
strategiyasi “ljobiy teskari aloga aylanasi” (virtuous cycle) modeli orqgali
ifodalangan bo‘lib, asosiy g‘oya iste’molchilardan ko‘proq ma’lumot to‘plagan
holda tarmoqgqga ta’sir ko‘rsatish konsepsiyasiga asoslangan. Bu yondashuv orgali
Amazon foydalanuvchilar soni va xizmatlar tarmog‘ini kengaytirib, bozorda
ragobatbardosh ustunlikka erishib olgan.

Amazon o‘z ichki operatsiyalarini avtomatlashtirish, ommaviy xaridlar va
samarali logistika orqgali xarajatlarni kamaytiradi. Bu xarajatlar pasayishi
narxlarning pasayishiga olib keladi. Xarajatlar past bo‘lgani sababli, Amazon
mahsulotlarini arzonroq narxda taklif gila oladi. Bu esa xaridorlar uchun
jozibadorlikni oshiradi.

Past xarajat Past narx

Mahsulot tanlovi

Sotuvchilar | a

Saytga tashriflar

Mijozlar tajribasi

1-rasm. Amazon kompaniyasining elektron tijorat modeli®
1-rasm Amazon kompaniyasining mashhur “flywheel” ° (momentum
g‘ildiragi) modelini ifodalaydi. Bu model Amazon ganday qilib o‘z elektron tijorat
tizimini doimiy ravishda kuchaytirishini ko‘rsatadi. Ushbu model esa mahalliy
elektron tijorat platformalari faoliyatini rivojlantirishi va mijoz bilan munosabatini
takomillashtirishda xizmat giladi.

® https://feedvisor.com/resources/amazon-trends/amazon-flywheel-explained/
10 Jim Collinsning Good to Great: Why Some Companies Make the Leap... and Others Don’t (2001)
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Dissertatsiyaning “O¢zbekistonda elektron tijorat tashkil gilishda ragamli
texnologiyalar ta’siri tahlili” deb nomlangan ikkinchi bobida O<zbekistonda
elektron tijorat rivojlanishi va unda axborot texnologiyalar holati tahlili, elektron
tijorat platformalari va unda savdoni tashkil etishni rivojlanish tendensiyalari
hamda elektron savdoni tashkil etishning iqtisodiy samaradorligini baholash
bo‘yicha uslubiy yondashuvlar taklif etilgan.

O‘zbekistonda internetdan foydalanuvchilar sonining ortib  borishi
mamlakatda axborot-kommunikatsiya texnologiyalarining keng joriy etilishi va
ragamli infratuzilmaning izchil rivojlanayotganidan dalolat beradi. Ushbu o‘sish
tendensiyasi bevosita internet tezligi va narxlaridagi ijobiy dinamikaga bog‘lig
bo‘lib, mobil va statsionar internet tezligining sezilarli darajada oshgani,
shuningdek, internet narxining arzonlashgani aholining internet xizmatlaridan
foydalanish imkoniyatlarini kengaytirgan. Aynan shu holat internetdan foydalanish
ko‘rsatkichlarining yildan-yilga barqaror sur’atda oshishiga turtki bo‘lgan asosiy
omillardan biri hisoblanadi.

O‘zbekistonda elektron tijoratning ulushi yildan-yilga oshmoqda, bu esa
ragamli texnologiyalar, internet infratuzilmasi va onlayn to‘lov tizimlarining
rivojlanayotganidan dalolat beradi. Elektron tijorat savdo hajmi 2020-yildagi
1002,5 mird so‘mdan 2024-yilda 15 640,7 mird so‘mgacha oshgan. Bu esa
15 barobarga yaqgin o‘sish demakdir. 2024-yilda elektron tijorat chakana savdoning
4,6 %ini tashkil etmogda, bu esa onlayn savdoning iqtisodiyotdagi o‘rnini
kengaytirayotganini ko‘rsatadi (2-rasm).

400000

350000 330448,1 341005,2

300000 270687,2
250000
216694,6
199518,8

200000

150000

100000

50000 10386 8 15640,7

5978.7 ] 13263,8
1002,5 ’
0 — [ [ [ ]
2020 2021 2022 2023 2024

B Chakanasavdo hajmi M elektron tijorat savdo hajmi

2-rasm. O¢zbekistonda elektron tijorat va chakana savdo hajmi (mln se*m)!
Bugun O<zbekistonda sanoat o‘zining o‘sish belgilarini ko‘rsata boshladi.
Ekspertlar buni “Uzum market”, “Wildberries”, “Ozon” va boshqga o‘yinchilarning
paydo bo‘lishi bilan bog‘lashmoqda (3-jadval).

11 Ozbekiston Respublikasi Prezidenti huzuridagi Statistika Agentligi ma’lumotlarida asosida muallif ishlanmasi.
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Elektron savdo maydonlari to*

g‘risida ma’lumot*?

3-jadval

lar soni (oy)

Ne | Ko‘rsatkichlar “Uzum “Amazon” “Ozon” “Alibaba”
market”

Elektron savdo B2C B2C, B2B B2C B2B
shakli
Mamlakat O‘zbekiston AQSh Rossiya Xitoy
Elektron savdo $150 min $575 mird $4.99 mird $127,4mird
hajmi yillik
Elektron savdo | O‘zbekiston | Dunyo bo‘ylab MDH davlarlari va Dunyo bo‘ylab
gilish bozorlari Gruziya
llovada 11000 9,7 min (dunyo 400000 ko‘p 279 min (dunyo
sotuvchilar soni bo‘ylab) bo‘ylab)
Foydalanuvchi- 10,6 min 4,7 mird 75,7mlin 755 min

Ragamli iqgtisodiyot rivojlanishi bilan sun’iy intellekt (S1) texnologiyalari
elektron tijoratning muhim vositasiga aylandi. SI foydalanuvchi xatti-harakatlarini
tahlil gilish, shaxsiy tavsiyalar ishlab chigish, narxni optimallashtirish va sotuv

jarayonini avtomatlashtirishda go‘llanilmoqda.

Ma’lumotlarni yig‘ish

~ 7

Foydalanuvchining kliklari,
sahifada qolish vagqti, izlash
so‘zlari, xarid tarixi, savatchadagi
mahsulotlar

Ma’lumotlarni tozalash va

tavvorlash

~

Xususiyatlar ajratib olish

Keraksiz yoki noto‘liq ma’lumotlar
olib tashlanadi

Ma’lumotlar sonli formatga o‘tkaziladi

Chegirma tugmachasini
bosish chastotasi

So‘nggi 1 hafta ichida gidirilgan

mahsulotlar soni

Sahifada golish
vaqti

(1 STAM

Regression modeli

Il

Modelni o‘rgatish

Ny

Ma’lumotlar bo‘yicha model
o‘rganadi va prognoz berish

Klassifikatsiya modeli (Random
Forest, CNN XGBoost)

Il

Natijani avtomatik qo‘llash

L

Foydalanuvchining hozirgi harakati asosida:

-Qaysi mahsulotni xarid gilishi mumkin;
- Sahifani tark etish ehtimoli;
- Maxsus taklif kerakmi aniglanadi.

Pop-up takliflar

Tavsiva tizimi

Shaxsiylashtirilgan sahifa

Real vaqtli reklama

3-rasm. Sun’iy intellekt yordamida foydalanuvchi xatti-harakatlarini real

vaqt rejimida tahlil gilish va bashorat qgilish tizimi*?

12 Muallif ishlanmasi.
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Aynigsa, real vaqt rejimida mijozning harakatini kuzatib, uning ehtiyojlarini
bashorat gilish SI imkoniyatlarini to‘lig namoyon etadi. Elektron tijoratda mavjud
tizimlardan fargli ravishda real vaqtli (onlayn) bashorat gilish orgali konversiya
ko‘rsatkichlarini oshirish imkonini beradi. Quyidagi bosgichlar orgali avtomatik
tahlil gilish va prognozlash algoritmi ishlab chigildi.

3-rasmda sun’iy intellekt asosida elektron tijorat platformasida foydalanuvchi
xatti-harakatlarini tahlil qgilish va bashoratlash jarayoni bosgichma-bosqgich
ko‘rsatilgan. Dastlab foydalanuvchi faoliyati sahifada qolish vaqti, izlash so‘zlari,
xarid tarixi, chegirma tugmachasini bosish chastotasi kabi ma’lumotlar yig‘iladi,
tozalanadi va sonli formatga o‘tkaziladi. Keyin ushbu ma’lumotlardan xos
xususiyatlar ajratib olinib, ular asosida klassifikatsiya (Random Forest, CNN,
XGBoost) va regressiya (LSTM) modellarini o‘gitish amalga oshiriladi.
O‘rgatilgan model foydalanuvchining kelgusidagi xarid ehtimoli, sahifani tark
etish xavfi yoki unga maxsus taklif zarurligini aniglaydi. Yakuniy bosgichda esa
natijalar avtomatik tarzda go‘llanib, shaxsiylashtirilgan sahifa, pop-up takliflar va
real vaqtli reklama tagdim etiladi. Bu jarayon foydalanuvchini ushlab qolish, xarid
qgilish ehtimolini oshirish hamda platformaning umumiy samaradorligini
kuchaytirishga xizmat giladi.

Mabhalliy platformalar uchun eng magbul model bu Random Forest yoki
LSTM (Time series) asosidagi modeldir. Sun’iy intellekt yordamida real vaqt
rejimida foydalanuvchi harakatlarini avtomatik tahlil qilish va prognozlash
elektron tijoratni yangi bosgichga olib chigadi. Bu yondashuv xarid ehtimolini
oshirish, mijozni ushlab qolish, shaxsiylashtirilgan xizmat ko‘rsatish va natijada
foyda miqdorini ko‘paytirish imkonini beradi.

Random Forest modeli foydalanuvchilarning saytga kirish vaqti, mahsulot
ko‘rishlari, savatchaga go‘shish, baholash va sotib olish odatlari asosida ularning
keyingi xatti-harakatlarini bashorat gilishda foydalaniladi. Har bir mahsulot uchun
sarflangan reklama miqdori, aksiya mavjudligi, foydalanuvchi reytinglari va
sotuvlar asosida Random Forest modeli reklama kompaniyalarining qaysi
segmentlarda eng yaxshi natijalar berganini ko‘rsatadi. Bu kompaniyalarga
reklama byudjetini optimallashtirishga yordam beradiz.

Uzum market elektron savdo platformasida 500 dan ortiq maishiy kimyo
tovarlari, uy-ro‘zg‘or buyumlari, elektronika tovarlarni sotuv holatlari o‘rganildi.
Ular ichidan dastlab 200 ta Maishiy kimyo tovarlardan 50 tasi magsadli tanlab
olindi va uni https://colab.research.google.com elektron platformasiga “Pynton”
kod yozish orgali Kiritildi. Natijada, R? (R2 score) 0.666 ko‘rsatkichga ega
bo‘lindi. R? natija shuni anglatadiki, model sotuvdagi o‘zgarishlarning gariyb 66 %
gismini izohlab bera oladi. MSE (Mean Squared Error): 6260.39 MSE qiymati
model xatolik darajasini bildiradi va model prognozlari va real natijalar o‘rtasida
ma’lum farg mavjud, birog u magbul darajada.

13 Muallif ishlanmasi.

4Wang, Y., Yu, C., & Fesenmaier, D. R. (2002). Defining the virtual tourist experience. Annals of Tourism
Research, 29(4), 999-1000.

15 Berman, R., & Katona, Z. (2013). The role of search engine optimization in search marketing. Marketing Science,
32(4), 644-651.
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4-jadval
Maishiy kimyo mahsulotlari savdosida iste’molchilar uchun omillarni
muhimlilik darajasi*®

Ne | Omillar Ko‘rsatkich
1 Sharxlar soni 0.679124
2 Mahsulot turi 0.103115
3. | Narx (so‘m) 0.102203
4, Sotuvda nechta bor 0.088497
5 Aksiya mavjud 0.013513
6. | O‘rtacha reyting 0.009013
7. | Oylik reklama xarajati 0.004535

Uzum Market platformasida maishiy kimyo mahsulotlari savdosiga
iste’molchilar qaroriga ta’sir qiluvchi omillar ahamiyati turlicha darajada namoyon
bo‘ladi. “Sharxlar soni” (0.679) eng muhim determinant sifatida ajralib chigadi. Bu
natija shuni ko‘rsatadiki, iste’molchilar onlayn xarid jarayonida boshqga
foydalanuvchilarning fikr-mulohazalari va baholariga yuqori darajada tayanadi.
U uchun ikkinchi o‘rinda “Mahsulot turi” (0.103) hamda “Narx” (0.102)
ko‘rsatkichlari  joylashgan. Bu holat iste’molchilarning xarid qarorida
mahsulotning funksional xususiyatlari va narx siyosati muhim ahamiyatga ega
ekanligini bildiradi. Uzum Market platformasida maishiy kimyo mahsulotlarini
sotishda iste’molchilarning asosiy e’tibori ijtimoiy ishonch ko‘rsatkichlariga, ya’ni
sharxlar soniga garatilgan. Shu sababli sotuvchilar uchun eng samarali strategiya —
mahsulotlar bo‘yicha ijobiy va ko‘p sonli sharhlarni shakllantirish, narx siyosatini
ragobatbardosh darajada belgilash hamda mahsulot xilma-xilligini kengaytirishdir
(4-jadval).

Narx oshishi bilan sotuv hajmi keskin kamayishi aniglandi. Past narxli
mahsulotlarda talab ancha yuqori. Bu holat maishiy kimyo tovarlari bozorida arzon
segmentning muhim o‘rin tutishini bildiradi. Tahlil shuni ko‘rsatadiki, narx va
sotuv o‘rtasida manfiy bog‘liglik mavjud. Shu bilan birga, yuqori narxli
mahsulotlar uchun go‘shimcha reklama va aksiyalar orgali xaridorlarni jalb gilish
zarur.

Korrelyatsion issiglik xaritasi asosida maishiy kimyo tovarlari sotuvlarida eng
kuchli determinant sharxlar soni va narx omilidir. Sharxlar ko‘pligi ijtimoiy
ishonchni oshiradi va sotuv hajmini sezilarli darajada oshiradi, narx esa
xaridorning xarid qilish garorida asosiy omil bo‘lib golmoqgda. Reklama va
reytingning o‘rni muhim bo‘lsa-da, ular mustagil holda katta ta’sir ko‘rsatmaydi.
Shu bois elektron savdo platformalarida samaradorlikni oshirish uchun narxni
optimallashtirish va sharxlar sonini ko‘paytirish strategiyasi eng muhim ustuvor
yo‘nalish hisoblanadi (4-rasm).

Maishiy kimyo tovarlari hamda uy ro‘zg‘or buyumlari, elektronika tovarlari
bo‘yicha Random Forest modeli natijalari shuni ko‘rsatadiki, har uchchala tovar
turida ham sharxlar soni sotuvlarga eng katta ta’sir ko‘rsatmoqda. Narx va sotuv
o‘rtasida manfiy bog‘liglik mavjud, ya’ni narx oshishi bilan sotuv kamaymoqda.

16 https://colab.research.google.com/ yordamida natija olindi muallif ishlanmasi.
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O'zgaruvchilar o'zaro korrelyatsiyasi (Farq va Bashorat ustunlarsiz)
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4-rasm. Maishiy kimyo tovarlar korrelyatsion issiglik xaritasi’

Reklamaning ta’siri esa mahsulot turiga garab farglanadi elektronika va
maishiy kimyo tovarlarida u pastrog, uy-ro‘zg‘or mahsulotlarida esa kuchli ijobiy
ta’sir kuzatilgan (5-jadval). Shunday qilib, sotuv hajmini oshirish uchun barcha
segmentlarda sharxlarni ko‘paytirish strategiyasi muhim, narxni optimallashtirish
zarur, uy-ro‘zg‘or segmentida esa reklama kompaniyalarini kuchaytirish samarali
bo‘ladi.

5-jadval
Tovalarni haftalik savdo ko‘rsatkichlaridagi omillarni ahamiyati®
Mahsulot turi | R? Eng muhim omil Narx-sotuv Reklama-sotuv
korrelyatsiyasi | korrelyatsiyasi
Elektronika 0.667 Sharxlar soni (0.43) -0.214 -0.083
Maishiy kimyo | 0.666 Sharxlar soni (0.679) -0.284 0.132
Uy-ro‘zg‘or -0.075 Sharxlar soni (0.673) -0.207 0.660

Random Forest modeli elektron tijorat sohasida o‘zining bargarorligi, anigligi
va moslashuvchanligi sababli turli sohalarda samarali go‘llaniladi. U orqali
kompaniyalar ~ xaridorlarni ~ chuqur tahlil  qilishi, tavsiya tizimlarini
takomillashtirishi, reklama kompaniyalarini optimallashtirishi va narxlash
siyosatini ratsional tarzda boshgarishi mumkin. Aynigsa, katta hajmdagi murakkab
ma’lumotlar bilan ishlovchi elektron tijorat platformalari uchun bu model muhim
analitik vosita sifatida xizmat giladi.

Dissertatsiya ishining “Elektron tijoratni tashkil etishda ragamli
texnologiyalardan foydalanish istigbollari” deb nomlangan uchinchi bobida
elektron tijoratni rivojlantirishda ragamli texnologiyalardan samarali foydalanish

7 https://colab.research.google.com/ yordamida natija olindi muallif ishlanmasi.
18 Muallif ishlanmasi.
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yo‘llari, elektron savdo platformalarini samarali tashkil etilishini tahlil gilish va
baholash hamda elektron savdoda ragamli texnologiyalardan samarali
foydalanishning istigbollariga qaratilgan ilmiy xulosalar va takliflar
shakllantirilgan.

Muallif tomonidan elektron tijorat platformalari orgali iste’molchilarning
magsadli auditoriyasi bilan munosabatlar jarayonida kommunikatsiya strategiyasi
ishlab chiqilgan bo‘lib ushbu model elektron tijorat platformalarida iste’molchilar
bilan munosabatlarni bosgichma-bosgich shakllantirish jarayonini ifodalaydi.
Modelning igtisodiy ahamiyati shundaki, u korxona resurslarini optimal tagsimlash,
xarajatlarni minimallashtirish va daromadni maksimallashtirishga xizmat giladi.
Birinchi bosgichda magsadli auditoriyani jalb gilish, brendga bo‘lgan dastlabki
gizigishni shakllantirish va xabardorlikni oshirish magsad gilingan. Bu jarayonda
ragamli marketing, SEO, SMM va kontent strategiyalar qo‘llanib, potensial
mijozlar ogimi yaratiladi va reklama xarajatlarining samaradorligi oshadi. Ikkinchi
bosqgich tashrif buyuruvchilarni xaridorga aylantirishga qaratilgan bo‘lib, A/B
testlar, foydalanuvchi tajribasi (UX/Uni takomillashtirish, CTA, chegirmalar va
aksiyalar asosiy vosita sifatida qo‘llanadi. Bu esa konversiya koeffitsiyentini
oshirib, daromadni ko‘paytiradi. Uchinchi bosgichda mijozlar bilan uzoq muddatli
munosabatlar rivojlantiriladi, sodiglik dasturlari, retargeting, cross-sell va up-sell
strategiyalar yordamida gayta sotib olishga rag‘batlantiriladi, natijada marketing
xarajatlari kamayib, mijozning umr davomiy giymati oshadi. Modelning yakuniy
natijasi — bargaror va sodig mijoz bazasini shakllantirish, foyda marjasini oshirish
hamda korxonaning ragqobatbardoshligini mustahkamlashdir.

Elektron tijorat platformalari orgali iste’molchilarning magsadli auditoriyasi
bilan munosabatlar jarayonida kommunikatsiya, konversiya va monetizatsiya gilish
bosgichlarini mos bo‘lgan strategiyalardan foydalanish imkonini beruvchi
mexanizm taklif etilgan (5-rasm).

So‘rovnoma Google Forms platformasi orgali amalga oshirildi va
respondentlar O°zbekistonning turli hududlaridan (Toshkent, Samargand, Andijon,
Xorazm va boshqalar) jalb etildi. Ishtirokchilarning hududlar bo‘yicha tagsimoti
turlicha bo‘lib, ularning eng katta gismini Toshkent shahri vakillari tashkil etdi.
Ular orasida 26-35 yosh oralig‘idagi foydalanuvchilar ustunlik gildi, bu esa
mamlakatda elektron tijorat bilan eng faol shug‘ullanayotgan yosh toifasi ekanini
anglatadi.

So‘rovnoma natijalariga ko‘ra, eng ko‘p foydalaniladigan platforma sifatida
“Uzum Market” tanlandi respondentlarning 60 %dan ortig‘i ushbu platformada
xarid gilganini bildirgan. Ikkinchi o‘rinda OLX 30 %ga yaqin va uchinchi o‘rinda
Wildberries va boshga platformalar 10 % qayd etildi. Bu holat “Uzum
Market”ning bozorning yetakchi elektron savdo ilovasi sifatida shakllanayotganini
ko‘rsatadi.

Tadgiqgot doirasida mobil (5-rasm) ilovalar asosida ishlovchi elektron tijorat
tizimlarining foydalanuvchi xatti-harakatiga ta’sirini tahlil qiluvchi regressiya
modeli ishlab chigish magsadida O‘zbekistonda faoliyat yuritayotgan mobil ilova
asosidagi elektron tijorat platformalarining foydalanuvchilarga ta’sirini o‘rganish
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magsadida 365 nafardan ortiq respondent ishtirokida onlayn so‘rovnoma o‘tkazildi
va ulardan 300 nafari javoblari ishonchli deb tanlab olindi.

olrnatish,
E-mail matketing Ragamss madkeng
K (eting SEO ya SMM

I; - - - { l - ~ - :> I 3 - - - : - -
aylantirish) yaridorgacha,

maksimallashtirish ;

Mijozlar bazasini R —

— ] Cross-sell yxa Up-sell
Sodiglik dasturlard takliflari

5-rasm. Elektron tijorat platformalari orqgali iste’molchilarning maqgsadli
auditoriyasi bilan munosabatlar jarayonida kommunikatsiya strategiyasi®®
Xalgaro bozorga chigishning asosiy bosgichlarini  ko‘rib  chigish
kompaniyaning tashgi bozorga chigishining an’anaviy konsepsiyasining ishlash
tizimini tahlil gilish uchun zarurdir. 6-rasmda kompaniyaning tashqi bozorga
chigadigan an’anaviy tizimining ishlash sxemasi ko‘rsatilgan. Global darajaga
chigishdan oldin kompaniya marketing muhitini tahlil gilishi va xalgaro migyosda
ishlash uchun oz resurs bazasining imkoniyatlarini baholashi kerak. Agar barcha
ko‘rsatkichlar kompaniyaning xalgaro darajaga chigishi mumkinligini tasdiglasa, u
holda kompaniya dunyoning turli mamlakatlarida sho‘ba korxonalarini va yangi
bozorlarni joriy qila boshlaydi. Bu jarayon kompaniya resurslarining ma’lum
xarajatlarini va ishlab chigarishning ayrim omillarini investitsiyalashni talab giladi.
Sho‘ba korxona joriy etilgan mamlakat gonunchiligi tadbirkorlik faoliyatini
amalga oshirishga bevosita ta’sir giladi.
Respondentlarning aksariyati 90 %dan ortig‘i xaridlarni mobil telefon orgali
amalga oshirishi aniglangan. Bu esa elektron tijorat platformalarini aynan mobil

19 Muallif ishlanmasi.
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formatga moslashtirish zarurligini ta’kidlaydi. Planshet va kompyuter orgali xarid
giluvchilar esa atigi 10 %dan kamrogni tashkil etdi. So‘rovnoma doirasida
foydalanuvchilardan ularning ilovalarni ochish chastotasi va xarid qilish faolligi
hagida ham ma’lumotlar olindi. Natijalar shuni ko‘rsatdiki, foydalanuvchilarning
salmogli gismi taxminan 40 % ilovalarni har kuni ochadi va faol foydalanuvchi
hisoblanadi, 35-40 % foydalanuvchi esa ilovani haftada bir necha marta (3-5 marta)
ishlatishini bildirgan. Xarid gilish bo‘yicha esa 30 %dan ortig‘i 3-5 marta, 25% ga

yaqini esa 6 martadan ko‘proq xarid gilganini ko‘rsatdi.

Malumot Soliglar Global timoiy
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Taklif;
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:II ngsadli <—_> Magsadli |—»
! Isti ioti ozor iste'molchi |¢—
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6-rasm. Kompaniyaning elektron tijorat orqali xalgaro bozorga chiqish
modeli?°

Tahlil jarayonida SPSS yordamida deskriptiv statistika, korrelyatsiya, chizigli
regressiya va ANOVA usullari go‘llanildi. Regressiya tahlili natijalariga ko‘ra,
foydalanuvchi ishonchiga eng kuchli ta’sir ko‘rsatuvchi omil to‘lov tizimi
xavfsizligi (B = 0.267) bo‘lib chigdi. Shuningdek, interfeys sifati va tezlik ham
sezilarli darajada ta’sir giluvchi omillar sifatida ajralib turdi.

Ma’lumotlar yig‘ilishi yakunlangach, barcha javoblar Excel formatida yig‘ilib,
keyinchalik SPSS dasturida tahlil gilish uchun tayyorlandi. Ushbu amaliy tahlillar

20 Muallif ishlanmasi.
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natijasida ilmiy asoslangan xulosalar shakllantirildi hamda ularning asosida bir
nechta ilmiy yangiliklar taklif etildi.

Tadgigot ishimizda quyidagi gipotezalarni belgilab oldik:

H1 — llova tezligi foydalanuvchi ishonchiga ijobiy ta’sir ko‘rsatadi.

H2 — Interfeys sifati foydalanuvchi ishonchiga sezilarli ta’sir ko‘rsatadi.

H3 — To‘lov tizimi xavfsizligi foydalanuvchi ishonchini oshiradi.

H4 — Yetkazib berish sifati foydalanuvchi ishonchiga ijobiy ta’sir giladi.

H5 — Narxning o‘rtacha baholanishi foydalanuvchi ishonch darajasini
kamaytiradi.

Xaridlar chastotasi bo‘yicha esa foydalanuvchilarning 42 foizi har oyda 3-5
marta xarid qilishini bildirgan. Bu ko‘rsatkich foydalanuvchilarning elektron
savdoga tobora odatlanayotganini anglatadi. 28 % ishtirokchi esa bir oyda 6
martadan ko‘proq xarid giladi, bu esa ularning faol va sodiq mijozlar ekanligini
ko‘rsatadi. Shuningdek, 10 % ishtirokchi umuman xarid gilmasligi, bu segmentda
e’tibor garatilishi lozim bo‘lgan omillar mavjudligini anglatadi.

Ushbu ragamli tahlillar asosida aytish mumkinki, mobil ilovalar orgali xarid
gilish odati aholining turli gatlamlari orasida keng targalayotgan bo‘lib, aynigsa
o‘zbek foydalanuvchisi uchun tezlik, narx muvozanati va platformaga bo‘lgan
ishonch hal giluvchi omillardan biri bo‘lib golmoqda.

Regressiya natijalarida p-value < 0.05 bo‘lsa, omil ahamiyatli hisoblanadi.
R? > 0.6 bo‘lsa, model yaxshi tushuntiradi. Narxlar va ilova tezligi xaridga eng
kuchli ta’sir ko‘rsatdi (Bs = -0.87, p < 0.01; B; = 0.73, p < 0.05). 300 kishidan
olingan empirik ma’lumotlar asosida qurilgan logistik regressiya modeli shuni
ko‘rsatdiki, mobil ilovalarda narxlarning maqgbulligi, ilova ishlash tezligi va
interfeys qulayligi xarid gilish ehtimoliga eng katta ta’sir ko‘rsatuvchi omillar
hisoblanadi. Bu esa O‘zbekiston bozoridagi elektron tijoratda foydalanuvchi xatti-
harakatini tahlil gilishda amaliy model taklif etish imkonini berdi.

6-jadval
Deskriptiv statistika natijalari
O¢zgaruvchi N | O‘rtacha | Standart og‘ish | Minimum | Maksimum
Tezlik (1-5) 300 3.00 0.65 2.0 5.0
Interfeys (1-5) 300 3.67 0.53 3.0 4.0
To‘lov tizimi (1-5) 300 3.41 0.73 2.0 4.0
Yetkazib berish (1-5) | 300 3.73 1.18 2.0 5.0
Narx (1-5) 300 2.99 0.58 2.0 4.0
Ishonch darajasi (1-5) | 300 3.03 0.67 2.0 4.0

Tadgiqotda foydalanilgan asosiy o‘zgaruvchilar bo‘yicha deskriptiv statistik
tahlil natijalari shuni ko‘rsatadiki, respondentlar tomonidan baholangan eng yuqori
ko‘rsatkich “Yetkazib berish sifati” (o‘rtacha = 3.73) bo‘lib, bu foydalanuvchilar
uchun tez va ishonchli yetkazib berish xizmatining muhimligini aks ettiradi. Eng
past o‘rtacha ko‘rsatkich esa “Narx bahosi” (o‘rtacha = 2.99)ga to‘g‘ri kelgan
bo‘lib, bu holat mahsulot yoki xizmat narxlarining foydalanuvchilar uchun
goniqarsizligini bildiradi (6-jadval).
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Iste’molchilarni ilovaga nisbatan “Ishonch darajasi’ning o‘rtacha giymati
3.03 ni tashkil etgan bo‘lib, foydalanuvchilarning umumiy ishonch darajasi o‘rta
holatda ekanligi kuzatildi. Bu natijalar asosida keyingi bosgichlarda korrelyatsiya
va regressiya tahlillari o‘tkazilib, ishonchga ta’sir giluvchi omillar aniglangan (7-
jadval).

7-jadval

Korrelyatsiya natijasi

Tezlik | Interfeys | To‘lov | Yetkazib | Narx | Ishonch
tizimi berish darajasi
Tezlik 1 0.312 0.298 0.271 0.189 0.342
Interfeys 0.312 1 0.369 0.285 0.215 0.378
To‘lov tizimi 0.298 0.369 1 0.304 0.221 0.411
Yetkazib berish 0.271 0.285 0.304 1 0.173 0.336
Narx 0.189 0.215 0.221 0.173 1 0.312
Ishonch darajasi 0.342 0.378 0.411 0.336 0.312 1

— p < 0.01, ya’ni statistik ahamiyatli bog‘liglik mavjud. Korrelyatsion
matritsadan ko‘rinib turibdiki, eng kuchli bog‘liglik to‘lov tizimi (r = 0.411) va
Interfeys (r = 0.378)da mavjud ekanligi aniglandi. SPSS statistik dasturi yordamida
regression koeffitsiyentlarni aniglab olamiz:

Y=BotP1X1HP2Xo+B3Xs+BaXs+BsXs+e (1)
bu yerda:

Y — xaridorlarni ilovadan foydalanishning ishonch darajasi;

Bn— koeffitsiyentlar;

Xn—omillar;

& — xatolik (residual yoki error term)ni bildiradi. & — deterministik yoki aniq
son emas, balki u statistik modeldagi qoldiq ta’sirlarni bildiradi. U har bir kuzatuv
(respondent) uchun turlicha giymatga ega bo‘ladi. Model € o‘rtacha giymatini 0 ga
teng deb gabul giladi:

E(e)=0E(\varepsilon) = 0E(€)=0, ya’ni xatoliklar o‘zaro bartaraf bo‘ladi.

8-jadval
Regression koeffitsiyent jadvali
Omillar O¢zgaruvchi B Std. Beta T Sig.
(koeff.) Error
Bo (Constant) 0.874 0.229 — 3.815 | 0.000
X1 Tezlik (1-5) 0.143 0.043 0.164 | 3.325 | 0.001
X2 Interfeys (1-5) 0.172 0.048 0.181 | 3,574 | 0.000
X3 To‘lov tizimi (1-5) 0.267 0.044 0.261 | 6.068 | 0.000
Xq Yetkazib berish (1-5) 0.153 0.046 0.162 | 3.326 | 0.001
Xs Narx (1-5) 0.138 0.038 0.152 | 3.632 | 0.000

Olingan natijalarga ko‘ra quyidagi formulaga ega bo‘lamiz:

Y (ishonch)=0.874+0.143-X;+0.172-X,+0.267-X3+0.153-X4+0.138- X5

Umuman olganda, regressiya tahlili natijalari mobil ilovalar orgali xarid gilish
ehtimoliga sezilarli darajada ta’sir etuvchi omillar mavjudligini ko‘rsatdi (8-
jadval). Ushbu natijalar elektron tijorat platformalarini takomillashtirish,
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foydalanuvchi tajribasini oshirish va marketing strategiyalarini belgilashda muhim
amaliy ahamiyat kasb etadi.

O‘zbekiston elektron tijorat bozorida mobil ilovalar orqgali xarid giluvchi
foydalanuvchilarning ishonch darajasi — ularning subyektiv baholaydigan
funksional
ko‘rsatkichlari (ilova tezligi, interfeys sifati, narx siyosati, to‘lov tizimi xavfsizligi,
yetkazib berish sifati) bilan statistik jihatdan sezilarli bog‘liglikka ega ekani
aniglandi.

Uzum market foyda hajmi o‘zgarishi, ya’ni natijaviy omil ¥ ga nisbatan
yetkazib berilgan buyurtmalar sonining (X1) ulushi 7.x1 = 9.954218 yg sotuvchilar
sonining (X2) ulushi —.xz = 0:777139 topshirish punktlari sonining (X3) ulushi
Trxs = 0.871483 ' yyqori zichlikda to‘g‘ri bog‘langan bo‘lib, omillar o‘rtasida
rx1,x2<0,8 shartga ko‘ra multikolleniarlik mavjud emasligidan kuzatilayotgan
bog‘liglik o‘rtasida regressiya tenglamasini aniglashni Eviews dasturi yordamida
amalga oshiramiz.

Lnxl‘_.DEE!‘_TE'xLHxE‘_.‘_BBE-ET

LNY = .
LnXx 20669502 »E¥ D (17.14476) ()

2-tenglamada keltirilgan koeffitsiyentlar giymatlaridan kelib chiggan holda
logarifmik ifodalarni poternitsiallab olamiz va quyidagi tenglamani hosil gilinadi:
V = [X::Il-..l}ﬁﬂl?g‘ _ E.EE#EL": + X%.lEEEETJEXF(1TI144?Ej (3)

Tenglama natijasini tahlil giladigan bo‘lsak, bu yerda natijaviy omilning ()
Uzum market foyda hajmi o‘zgarishi, yetkazib berilgan buyurtmalar soni
ulushining (X1) va topshirish punktlari soni ulushining (X3) oshishiga hamda
sotuvchilar soni ulushining (X2) kamayishi bilan bog‘lig ekanligini kuzatishimiz
mumkin.

Keyingi bosgichda pastdagi parametrlarni ahamiyatli yoki ahamiyatsiz
ekanligini aniglashimiz uchun, biz retrospektiv sifat mezonlari MAPE (Mean
Absolute Percentage Error — o‘rtacha mutloqg foiz xatosi) va TIC (Tayl inequality
coefficient — Teyl prognoz anigligining mugobil o‘Ichovi) bilan tekshirish talab
etiladi va unda keltirilgan ma’lumotlarga asosan ta’kidlash mumkinki, MAPE
=1,585442 bo‘lib, bu o‘z navbatida MAPE =1,585442<10 % prognoz anigligi
yugori va TIC =0,09354<1 bo‘lganligi, ya’ni koeffitsiyent shunchalik nolga
intilishidan 3-regressiya tenglamasi parametrlarining barchasini ahamiyatliligi
kelib chigadi. Shuningdek, yuqgorida Kkeltirilgan 5-regressiya tenglamasini
hagiqatdan ahamiyatliligini 0=0,05 va k1=3; k2=21 bo‘lganda fiaz = 0-0623 g3
tengligini e’tiborga olgan holda hisoblangan Fisher giymati Fris = 1401 tengligidan
Fiaa = Fni= shartga binoan 3-regressiya tenglamasining ahamiyatliligi hamda
DW = 3.058377 teng bo‘lganligi bois, avtokorrelyatsiya mavjud emasligidan
tenglamaning ishonchli va adekvatligi kelib chigadi.

2025-2026-yillar bo‘yicha ko‘rsatkichlar uzluksiz o‘sish tendensiyasini
namoyon gilmoqda (9-jadval). Foyda hajmi har oy barqgaror ravishda ortib borgan,
2025-yil yanvaridagi 7,557 mird so‘mdan 2026-yil dekabrida 8,040 mird
so‘mgacha yetgan. Yetkazib berilgan buyurtmalar soni ham doimiy o‘sishda
bo‘lib, yil davomida 5,8 min dan 11,1 min dan ortiqg buyurtmaga yetgan. Ya’ni, shu
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davrlarning mos ravishda Uzum market magazinining foyda hajmining o‘sishi
gariyb 18,3 %ni tashkil qilishini kuzatishimiz mumkin. Sotuvchilar soni va
topshirish punktlari soni ham muntazam oshib, platformaning geografiyasi va
xizmat ko‘rsatish qulayligi kengayganini ko‘rsatmoqda. Bu jarayon elektron tijorat
ekotizimining bosgichma-bosgich rivojlanayotganini, mijozlar soni va sotuv
hajmining uzluksiz ko‘payayotganini isbotlaydi.

9-jadval

“Uzum market” elektron savdo platformasining foyda hajmini prognoz
ko‘rsatkichlari®

. Foyda hajmi | Yetkazib berilgan . . Topshirish
< .| Sotuvchilar soni . .
= Oylar (min) buyurtmalar soni punktlari soni
> Y X1 X2 X3
Yanvar 7,557 5828516 7480 813
Fevral 7,578 6061657 7779 845
Mart 7,599 6294798 8078 877
Aprel 7,620 6527939 8377 909
— | May 7,641 6761080 8676 941
L(->; lyun 7,662 6994221 8975 973
S Iyul 7,683 7227362 9274 1005
1 Avgust 7,704 7460503 9573 1037
Sentyabr 7,725 7693644 9872 1069
Oktyabr 7,746 7926785 10171 1101
Noyabr 7,767 8159926 10470 1133
Dekabr 7,788 8393067 10769 1165
Yanvar 7,809 8626208 11068 1197
Fevral 7,830 8859349 11367 1229
Mart 8,851 9092490 11666 1261
Aprel 7,872 9325631 11965 1293
— | May 7,893 9558772 12264 1325
3 lyun 7,914 9791913 12563 1357
SN Iyul 7,935 10025054 12862 1389
1 Avgust 7,956 10258195 13166 1421
Sentyabr 7,977 10491336 13460 1453
Oktyabr 7,998 10724477 13759 1485
Noyabr 8,019 10957618 14058 1518
Dekabr 8,040 11190759 14357 1550

Tahlil shuni ko‘rsatadiki, platforma barcha asosiy ko‘rsatkichlar bo‘yicha
o‘sish sur’atini saqlab qolmoqda. Bu esa strategik boshgaruvning to‘g‘ri yo‘lga
go‘yilganini, ragamli infratuzilma va logistika tizimlarining kengayishi esa foyda
va buyurtmalar hajmining bargaror o‘sishiga xizmat gilayotganini bildiradi.
Kelgusida bu trend saglanib golsa, korxona bozordagi ulushini yanada oshirishi va
ragobatbardoshligini mustahkamlashi mumkin.

Xulosa qgilib aytganda, ragamli texnologiyalarning savdo xizmatlariga ta’sirini
yaxshilash istigbollari juda istigbolli. Birog, ushbu texnologiyalardan to‘lig
foydalanish uchun tartibga solish, ragamli infratuzilmaga investitsiyalar va
kiberxavfsizlik bo‘yicha mustahkam choralar kombinatsiyasi muhim bo‘ladi.

21 Muallif ishlanmasi.
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XULOSA

Tadgiqotlar natijasida muhim ilmiy vazifa hal qilindi — elektron tijoratni
rivojlantirish  muammosini  o‘rganishning nazariy va uslubiy asoslari
chuqurlashtirildi va milliy biznesning global ragamlashtirishga integratsiyalashuvi
jarayonida ragobatdosh ustunliklarini ta’minlash bo‘yicha ilmiy-amaliy tavsiyalar
ishlab chiqildi, bu esa quyidagi xulosalar chigarish imkonini berdi:

1. Elektron tijorat ragamli igtisodiyotning ajralmas gismi bo‘lib, u nafagat
savdo jarayonlarini avtomatlashtiradi, balki korxonalar uchun yangi giymat
yaratish imkonini ham ochadi. Ragamli texnologiyalar — Al, 10T, blokcheyn,
bulutli  hisoblash va mobil platformalar — biznes jarayonlarining
optimallashtirilishi, xarajatlarning kamayishi, mijozlar bilan mulogotning
shaxsiylashishi va global bozorlarga kirish imkoniyatlarini kengaytirishga xizmat
giladi. Shu bilan birga, elektron tijorat infratuzilmasini rivojlantirish,
kiberxavfsizlik choralarini kuchaytirish, malakali kadrlarni tayyorlash va normativ-
huquqgiy bazani takomillashtirish kabi omillar uning bargaror ishlashi va uzoq
muddatli raqobatbardoshligini ta’minlashda hal giluvchi ahamiyatga ega.

2. Rivojlangan davlatlar tajribasi shuni ko‘rsatadiki, elektron tijoratning
bargaror o‘sishi ragamli infratuzilma, ma’lumotga asoslangan boshgaruv va
platforma-ekotizim yondashuviga tayanadi. AQSh modeli bozor mexanizmlari va
xususiy platformalar (Amazon/AWS) orgali tez innovatsiya va vertikal
integratsiyani kuchaytirsa, Xitoy modeli markazlashtirilgan strategiya asosida
sanoat interneti, logistika va normativ bazani bir vaqgtda ragamlashtiradi; ikkalasida
ham Al, bulut, 10T va data-driven boshqaruv ustun. Amazonning ‘““flywheel”
modeli (narx—trafik—sotuvchi—assortiment-yana past narx) va Alibaba’ning
“platformalar ekotizimi” yondashuvi global raqobat ustunligini ta’minlaydi.
O<zbekiston uchun magbul yo‘l — infratuzilma va me’yoriy muhitni tezkor
yaratish, davlat ishtirokidagi tarmoqlar (transport, energetika, telekom, sog‘ligni
saglash, logistika)da sanoat platformalarini ishga tushirish va xususiy sektor bilan
hamkorlikda ragamli ekotizimni bosgichma-bosqgich kengaytirishdir,

3. O‘zbekistonning AKT va elektron tijorat sohasidagi rivojlanishi izchil
statistik o‘sish bilan tavsiflanadi. 2019 - 2025-yillarda mobil internet tezligi gariyb
4 baravar, statsionar internet tezligi esa 6 baravar oshib, mamlakatning global
reytingi 129-o°‘rindan 68-o‘ringa ko‘tarildi. Shu bilan birga, internet narxlarining
80 %ga arzonlashuvi aholining ragamli xizmatlarga kirish imkoniyatini kengaytirdi
va foydalanuvchilar sonini 30 milliondan oshirdi. Natijada, 2020—2023-yillarda
axborot igtisodiyoti va elektron tijorat sektorida yaratilgan yalpi go‘shilgan giymat
3,6 baravar o‘sib, YalMdagi ulushi 1,88 %dan 3,7 %gacha ko‘tarildi. Aloga va
axborotlashtirish xizmatlari hajmining 3,3 baravar o‘sishi, ayniqsa, dasturlashtirish
va IT-xizmatlar segmentining 10 baravar kengayishi ragamli transformatsiyaning
asosiy drayveri sifatida xizmat gilayotganini ko‘rsatadi. Bu jarayon AKT sohasida
bandlikning 43 %ga oshishiga olib keldi va aynigsa Toshkent shahrida yuqori
konsentratsiya bilan ajralib turdi. Shu bilan birga, elektron tijorat ulushi hali ham 4
% atrofida bo‘lib, global ko‘rsatkichlardan past, ammo 2024-yilda 110 %lik yillik
o‘sish kelgusida bozorning tez kengayishini anglatadi.
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4. “Uzum Market” elektron savdo maydonchasi O<zbekiston elektron
tijorat bozorida ragamli ekotizim sifatida shakllanib, o‘lcham iqtisodi va fintex
integratsiyasi orgali tez o‘sish sur’atlariga erishdi. Platformaning 600 mingdan
ortig mahsulot assortimenti, 10 milliondan ziyod faol foydalanuvchilari va 1000
dan ortiq yetkazib berish punktlari mavjudligi uning bozor ulushi va mijozlar
ishonchini  oshirmogda.  Ombor infratuzilmasining  bosgichma-bosgich
kengaytirilishi, logistika tizimining takomillashuvi va “buy now — pay later”
(BNPL) xizmatining 55 %gacha ulushi savdo hajmini ko‘paytirib, foydalanuvchi
tajribasini yaxshilamoqda. Shu bilan birga, bu model kredit risklarini samarali
boshqgarish, yetkazib berish quvvatlarini optimal darajada ushlab turish va
kiberxavfsizlikni kuchaytirishni talab etadi. Yirik shaharlarda to‘yinish bosgichi
yaqginlashgani bois, kelgusida hududiy gamrovni kengaytirish, yangi tovar
kategoriyalarini ~ kiritish va super-ilova orgali xizmatlar integratsiyasini
chuqurlashtirish platforma bargaror rivojlanishining asosiy drayverlariga aylanadi.
Umuman olganda, “Uzum Market” Oc¢zbekistonda elektron tijoratni
rivojlantirishda innovatsion model sifatida xizmat qilib, milliy ragamli
iqtisodiyotning tarkibiy qismi va ragobatbardoshligining muhim omiliga aylandi.

5. Oc‘tkazilgan tadgiqotlar natijasida elektron tijoratda sun’iy intellekt
asosida real vaqt rejimida foydalanuvchi xatti-harakatlarini tahlil qilish va
bashoratlash imkoniyatini beruvchi model ishlab chigildi. Random Forest
algoritmiga tayangan holda qurilgan model ma’lumotlar to‘plami bo‘yicha 66 %
aniqlik (R? = 0.666) ko‘rsatdi, bu esa sotuvdagi o‘zgarishlarning gariyb uchdan
ikki gismini tushuntirib bera olishini bildiradi. Mazkur ilmiy natijalar shuni
ko‘rsatadiki, elektron tijorat platformalarida sotuv hajmini oshirish uchun narxlarni
optimallashtirish, foydalanuvchi sharxlarini rag‘batlantirish va ularning sonini
ko‘paytirish, shuningdek, segmentga garab reklama strategiyasini moslashtirish
zarur. Ushbu model orgali kompaniyalar marketing byudjetini samarali
tagsimlashi, zaxira va logistika jarayonlarini optimallashtirishi hamda mijozlar
uchun shaxsiylashtirilgan takliflar yaratishi mumkin.

6. Tadgigot natijasida elektron tijorat platformalarida iste’molchilar bilan
munosabatlarni  bosgichma-bosgich  boshgarish  imkonini  beruvchi  yangi
kommunikatsiya, konversiya va monetizatsiya mexanizmi taklif etildi. Ushbu
model marketing faoliyatining uch asosiy bosgichini — auditoriyani jalb qilish,
konversiyaga erishish va sodiglikni oshirish jarayonlarini yagona strategik tizimda
uyg‘unlashtiradi. Modelning igtisodiy ahamiyati shundaki, u korxonalarga reklama
xarajatlarini optimallashtirish, konversiya koeffitsiyentini oshirish va mijozning
umr davomiy giymatini (CLV) maksimallashtirish imkonini beradi.

7. Oc‘zbekiston sharoitida elektron tijorat mobil ilovalari foydalanuvchilari
ishonch darajasiga ta’sir qiluvchi asosiy omillar empirik ravishda aniglanib,
ularning sezgirlik darajasi statistik tahlillar asosida baholandi. Qurilgan ko‘p omilli
regressiya modeli foydalanuvchi ishonchini shakllantiruvchi eng muhim
determinantlar sifatida to‘lov tizimi xavfsizligi, interfeys sifati va yetkazib berish
sifatini ko‘rsatdi. Shunday qilib, tadgiqot elektron tijorat platformalari uchun
foydalanuvchi ishonchini oshirishning ustuvor strategiyalarini belgilab berdi:
xavfsiz va shaffof to‘lov tizimini joriy etish, interfeysni qulaylashtirish, yetkazib
berish sifatini yaxshilash hamda narx siyosatini optimallashtirish. Ushbu ilmiy
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yangilik elektron tijoratda foydalanuvchi tajribasini takomillashtirish va konversiya
ko‘rsatkichlarini oshirishga xizmat giluvchi amaliy va nazariy asos yaratadi.

8. Uzum Market platformasining foyda hajmi va wunga bog‘lig
ko‘rsatkichlar (buyurtmalar soni, sotuvchilar soni, topshirish punktlari soni)
o‘rtasida yuqori darajadagi ijobiy Kkorrelyatsiya mavjud bo‘lib, bu degani,
buyurtmalar soni va logistika infratuzilmasining kengayishi foydaning barqgaror
oshishiga bevosita ta’sir ko‘rsatmoqda. 2023-2025-yillar prognozi shuni
ko‘rsatdiki, Uzum Market foyda hajmi yil davomida o‘rtacha 18,3 %ga o‘sadi, bu
esa ragamli platformaning bargaror rivojlanayotganini bildiradi. Demak, tadgiqot
natijalari elektron tijoratda foyda hajmini oshirish uchun eng muhim strategik
yo‘nalishlar sifatida buyurtmalar sonini ko‘paytirish, logistika tarmog‘ini
kengaytirish va sotuvchilar sonini muvozanatli boshqgarish zarurligini ko‘rsatdi.
Ushbu prognoz natijalari kelgusida elektron tijorat platformalari uchun
investitsiyani  rejalashtirish, infratuzilmani  rivojlantirish  va  marketing
strategiyalarini takomillashtirishda ilmiy asos sifatida xizmat gilishi mumkin.
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HAYYHBIN COBET NeDSc.19/04.07.2023.1.88.01 IO IIPUCYXKIEHUIO
YUYEHBIX CTENEHEM TP BBICHIEN IIKOJIE BU3HECA U
HPEATIPUHUMATEJIBCTBA ITPU KABUHETE MUHUCTPOB

PECIIYBJIMKU Y3BEKUCTAH

BbBICHIAS HIKOJIA BU3HECA U IIPEJANTPUHUMATEJBCTBA IIPU
KABUHETE MUHUCTPOB PECIIYBJINKHU Y3BEKUCTAH

KYPAEBA I'YJI3UPA NJIXOMKOHOBHA

COBEPHIEHCTBOBAHUE UCITIOJIb30BAHUA HUPPOBBLIX
TEXHOJIOI'MM B PA3BBUTHUU SJIEKTPOHHOU KOMMEPIIUN
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ABTOPE®EPAT
aucceprauun 1okTopa ¢puiaocodpun (PhD) nmo 3xoHOMHUYeCKHM HAYKaAM

Tamkent — 2025

28



Tema auccepranum  aokropa ¢uaocopuun (PhD) saperucrpupoBana  Bbicuieii
aTTeCTAMOHHOM KoMuccHueili mpu MuUHHCTepCcTBe BbICHIEro O0pPa30BaHUs, HAYKH W HWHHOBAIUIA
Pecnyosnmku Y3o0exkucrau 3a Homepom B2022.2.PHD/1qt2365.

Huccepranms BeINoNHEHa B Beicmied mkosie Ou3Heca W mpeAnpuHUMAaTeNbcTBa npu KaOuHerte
MunuctpoB Pecniybnuku Y30ekucras.

ABTopedepar muccepTanuy MOATOTOBIEH Ha TPEX s3bIKax (y30EKCKOM, PYCCKOM M aHTIIMHACKOM
(xpaTkoe coaeprkaHue aBTopedepara)) u pa3MericH Ha o(OUIIMATEHOM caliTe Bricieil mkoasl On3Heca u
npeanpuHuMarenscTa npu Kadbunere MunuctpoB PecnyOnuku Y36ekucran - https://gsbe.uz, Beicias
mkoina PecrryOmmkn Y30ekucran Ha opurmansHoMm caiite BAK mpu Munnctepctse 006pa3zoBaHus, HAyKd
n wuHHOBammi https://oak.uz/ w Ha wuHpopmammm «ZiyoNet» u o00pa3oBaTeNbHBI TOpPTAl -
WWW.Ziyonet.uz oObsBIeHO.

HayuHblii pyKoOBOAMTEIIb: PacyJioBa /Innbgysa Baauesna
JOKTOP 9KOHOMHYECKUX HayK, mpodeccop

O¢punuanbHbIe ONMOHEHTHI: Ken:xkabaeB Aman Typrynosu4
JOKTOP 9KOHOMHYECKUX HayK, Mpodeccop

AbnyanaeB Mynuc Kypoanosuu
KaHIIUAAT SKOHOMUYeckux Hayk, (PhD), mpodeccop

Benymas opranusanus: HauunoHaabHbIli YHUBEPCUTET Y30€KUCTAHA HMEHHU
Mup3o Yayroexa
3amuTa IUccepTalui COCTOUTCS «_ » 2025 rona B Ha 3acefanuu HayuyHoro coBeta

DSc.19/04.07.2023.1.88.01 mo mpuCyXAEHUIO YYEHBIX CTerneHed mnpu Beicmedl mkone OusHeca u
npeanpuHuMarensctBa npu Kabunere MunuctpoB PecnyOnmukm VY36ekucran mo azapecy: 100003,
r. Tamkent, Mupabanckuii paiioH, yi. Mupabanckas, 25. Ten.: (99871) 239-03-05;

daxc: (99871) 239-03-05, e-mail: info@rgsbm.uz.

C nmucceprarueil MOXHO 03HAKOMHUThCS B MHpopManmoHHO-pecypcHOM meHTpe Bricined mkobt
OusHeca W mnpeAnpuHuUMareibcTBa npu  Kabunere MunuctpoB  PecniyOnuku — Y30eKUCTaH.
(3apeructpupoBan moxa No ). Aapec: 100003, r. Tamkent, Mupabaackuii paion, yi. Mupabasickasi,
25. Ten.: (99871) 239-03-05; daxc: (99871) 239-03-05, e-mail: info@rgsbm.uz.

ABTtopedepat quccepTaluy pa3ociaH «__ » 2025 rona

(mpoToKOIM peecTpa pacChbUIKH OT«__ » 2025 roma).

J.X. Cyonos
Ipencenarenr Hayunoro cosera Mo
MPUCYXKJEHUIO YYEHBIX CTENEHEH,
11.3.H., ipoeccop

T.Y. Kaasipos
VYuenslil cexkperapp HayuHoro cosera
[0 MPUCYKJICHUIO YYEHBIX CTENEHEH,
K.3.H., mpogeccop

A.T. Ken:xatbaeB
[Ipencenarens HaydyHOTO CEMHHAapa
npu Hayunom COBETE 1o
MPUCYKIEHUIO YYEHBIX CTeleHel,
I1.3.H., ipoeccop
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BBEJEHMUME (anHoTanusi iuccepranuu okropa ¢puiocodun (PhD))

AKTYaJIbHOCTh W HE00XOJAMMOCTHb TeMbl HMCCIeJ0BaHUsl. Temmbl pocTa
«un(poBON SKOHOMUKIW» B MHUPE COCTABIAIOT moutu 16%. B pa3BuThix cTpanax
noJst «uuppoBOi SKOHOMHUKW» B BaJOBOM BHYTPEHHEM MpPOAYKTe nocturia 7%.
VXKe cerofHs OHW MOJYy4YaroT OOJIBIIYI0 BBIFCOAY OT BHEIPEHUS «UHPPOBON
skoHOMUKW». B wactHocT, CIIA exeroaHo sKcnopTupyroT HudpoBbie yCIyTy Ha
cymmy Oonee 400 mupa gosmapoB CIIIA. Oxupaercs, uto k 2026 rogy 3a cuer
«umdpoBuzanuu» npomseinuieHHoro cekropa CIIIA nomydar AOMOMHUTENIbHBIN
noxon B pazmepe 20 tpiH nomtapos CIIA.

To, 4TO pa3BUTHIE CTPaHbl YIEISAIOT OOJBIIOE BHUMAHUE SJIECKTPOHHOU
KOMMEpIIMK U O0BEM TaKUX MPOAAXK B HACTOsIIEe Bpems JocTur 6,5 TpiH
JI0JUTapOB, MOKA3bIBAET HEOOXOAUMOCTh JajbHEHIIEro pa3BUTHsL 3TOU cepsl U B
VY30ekucrane. B YaCTHOCTH, 1o IIPOTHO3aM MEXAYHApPOIHOIO
uccienoparenbckoro arerrcrBa Forbes, k 2030 romy rioOanbHBId pPBIHOK
AIEKTPOHHOM KOMMEPLMU COCTaBUT 8,3 TpaH AoyumapoB m gocturHer 50% ot
001Iero 00beMa PO3HMYHOM TOprosmu.?? B HacTtosmiee BpeMss B Y30EKHCTaHE
3aperucTpupoBaHo Oojsee 50 MapKeTIUIeHCOB B cepe IIEKTPOHHON KOMMEpIUH,
ux rogoBoil 06opoT coctarisier 300 mun gosmapoB CIIIA. Oxwumaercsi, 4To K
2027 roxy ux o6opot gocturaer 1 mupa nomtapoB CLHA. Takxke HaM HU3BECTHO,
YTO HA CETOAHSIIHUI JIeHb 3aperucCTpUpPOBAHO S/ KOMIAHUM, Takue kak Meta
(Facebook), Google, Apple, Booking.com, Zoom. B 2021 roxy o0beM pbIHKa
AJIEKTPOHHOM KoMMepiiuu B Y306ekuctane coctaBui 201 mun nomapos CIIIA, a B
2023 romy 5TOT mokaszareib A0CTur 543 min gomnapos CIIIA.?

5 oktsa6ps 2020 roma Obin mommucan Yka3z Ilpesumenta PecnyOmuku
V36exuctan Ne 6079 «O6 ytBepxkaenuu crparerun “lludpoBoit Y3z0ekuctan —
2030” 1 mepax o e€ apdexkTuBHON peannzaruuy. OH HaNpPaBJIeH HA YCKOPEHHOE
pa3BuUTHE LUPPOBOM MHAYCTPUM U TOBBIIMIEHHE KOHKYPEHTOCIOCOOHOCTH
HAllMOHAJIBHOW 3KOHOMHUKH, BKIIOYAET MpPOrpaMMbl LU(POBOI TpaHchopManuu
PErMoHOB U oTpacieil. «JlopoxkHas kapTa» 1o pealn3aluu CTPaTeruy OXBaTbhIBAET
LEeIU B 00JIACTH PAa3BUTHUA JIEKTPOHHOTO MPaBUTENbCTBA, HU(DPOBOM MHIYCTpPUH,
uudpoBoro oOpazoBanus U LUPpPoBOl HHPPACTPYKTYPHI.

JuccepTalliOHHOE UCCJIEAOBaHUE B  ONPENEICHHON CTENEeHU CIIyXKHUT
BBITIOJTHEHUIO 3aja4, NpeaycMOTpeHHbIX YkazoMm Ilpesuaenta PecnyOnuku
V36ekuctan ot 28 ampens 2020 roma Ne 4699 «O wmepax 1O HIUPOKOMY
BHEJPEHUIO LU(POBONM SKOHOMUKH M 3JIEKTPOHHOTO IMPaBUTENLCTBA», a TaKKe
[Toctanosnenunem [lpesunenta Pecryomuku Y36ekucran ot 21 HosiOps 2018 roga
Neo 4024 «O mepax 1o COBEPILIEHCTBOBAHUIO CUCTEMbI KOHTPOJIA 32 BHEAPEHUEM U
3aIUThl MH(QOPMAIMOHHBIX TEXHOJIOTHMH W KOMMYyHHKanuit», [loctaHoBieHHMEM
[Ipesunenta PecnyOnmuku VY30ekuctan ot 14 centsiops 2019 roma Ne 4751
«O TONOJIHUTENBHBIX Mepax IO COBEPIICHCTBOBAHUIO CHUCTEMbI KOHTPOJS 3a
BHEJIPEHUEM M 3alUThl MH(OOPMAIMOHHBIX TEXHOJOTMH W KOMMYHMKAIUW», a

22 https://www.forbes.com/advisor/business/ecommerce-statistics/.
2 https://gov.uz/oz/miit/news/view/10847
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TaKXe JAPYIrMMU HOPMATUBHO-TIPABOBBIMU aKTAMHM, OTHOCAIIMMMCS K JTaHHOU
NEATEIIBHOCTH.

CootBercTBHE AUCCEPTALMOHHOM padoThI NPUOPUTETHBIM
HANIPaBJIEHUAM HAYYHBIX MCCJIeJ0BAHUI, INPOBOAMMBIX B pecnyOJuKe.
JluccepTallMOHHOE HCCIIEIOBAHUE BBIIIOJIHEHO B COOTBETCTBUM C IPUOPUTETHBIM
HAIpaBJICHUEM pa3BUTHS HAyKd W TexHonorui pecmyomuku [ «/lyxoBHo-
HPaBCTBEHHOE U KYJIbTYPHOE Pa3BUTHE JEMOKPATHYECKOTO U IPABOBOr0 OOLIECTBA,
dbopMHUpOBaHNE MHHOBALIMOHHON YKOHOMUKU.

CreneHb U3y4YeHHOCTH TeMbl McCCJIe0BaHus. B HacTosiee BpeMs: TEpMUH
«uM(ppoBHU3aAIMUA» HUCIOJIB3YEeTCS] KaKk B Y3KOM, TaK U B IIUPOKOM 3HAYEHUHU.
B y3kom cMmbicie 1mdpoBu3alus O3HA4YaeT mpeoOpa3zoBaHuMe HHPOpMALUU B
U poByIo (popMy, 4TO BO MHOTHX CIy4assX MPUBOJIUT K CHUIKCHUIO U3IAECPKEK U
IIOSABJICHUIO  HOBBIX  BO3MOXKHOCTEH. B ImMpOKOM  cMbICIE  Ipolece
«uH(ppoBH3aAUK»  OOBIYHO  TPAKTYETCS  KAaK  COLMAIbHO-3KOHOMHYECKOE
npeoOpa3oBaHue, WHULHMUPOBAHHOE MIMPOKUM TNPUMEHEHHEM U OCBOCHHEM
uuppoBeix TexHosnoruil. Kak otmewaer W.B. IlIMenbkoBa, BakHeuen
XapaKTEPUCTUKON JIMYHOCTH, COOTBETCTBYIOIIEH LU(PPOBON SIKOHOMHKE, SIBIISETCA
BJIaJI€HUE HU(PPOBBIMU TEXHOJIOTHSIMHU U UX UCIOJIb30BAaHUE B MPO(PECCHOHATBHOMN
JEeATeNEHOCTH. 24 Bompockl HMCIONB30BaHUS LHU(PPOBLIX TEXHOJIOTHI H3ydYajuCh
MHOTHMH 3apyOeXHbIMH y4eHbIMH, B ToM uucie b.C. JImurpueBckuMm, Ipuk
Bbpunbsondccon, C. b. Kopodko, T. B. Mapununa, uapio Makadwu, [lon Tarnckorr,
Knayc 111Ba6 1 qpyruMu uccieoBaTensMu. >

OrteuectBenHble  3koHOMHUCTHI  A.IIl.  bexmypagoB, C.C. TI'ynomos,
H.C. Kacumona, A.T. KenxabaeB, b.S1. Xonues, B.II. Boponos, A.A. Tenees,
VK. SIky6os u SI.C. WnxamoBa ?® B CBOMX Hay4YHBIX H3BICKAHUSAX MHOAPOOHO
paccMaTpUBaIM BOMNPOCH OPraHM3alMU 3JIEKTPOHHONW TOPrOBIM Ha NpPHUMEpE
OMBITA PA3JIMYHBIX CTPaH. BMECTE ¢ TEM B UCCIENOBAHUAX OTEYECTBEHHBIX YUEHBIX
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A.H. Apunos, C.C. I'ynomos, A.T. lllepmyxamMMen0B U IpyTrUue UCCIEA0BAIN
po0JIeMbl COBEPILICHCTBOBAHMS CUCTEMBI yNpaBieHus B chepe nHPOpMaIMOHHO-
KOMMYHHMKAIIUOHHBIX ~ TEXHOJOTWH, a Takke BIHUAHUE HHPOPMAIIMOHHO-
KOMMYHUKAIIMIOHHOM  cepbl Ha  pa3auyHble  OTpacid SKOHOMUKH U
MHHOBALIMOHHOE pa3BuTHe.?’

B To ke Bpems B Hallleldl CTpaHE paHee HE MPOBOJMIIUCH HCCIECIOBAHUSA,
CO3JAOUIME BO3MOYKHOCTh aHAJIW3a M KOHTPOJS CBOEBPEMEHHOI'O BBINOIHEHUS
3aJ1ay, ONpPEACIICHHBIX B 00JIaCTH 3JIEKTPOHHOTO MPABUTENHCTBA, HHPOPMAIIMOHHO-
KOMMYHUKAIIMOHHBIX TEXHOJIOTHI U IUPPOBU3AIUY.

Hean ucciienoBaHus 3aKI0YaeTcs B pa3pabOTKe HAyYHO-METOJUYECKHUX U
MPaKTUYECKUX PEKOMEHJAIMK, HalpaBlIEHHBIX Ha JajibHEWIlee MOBBIIICHUE
3¢ (HEKTUBHOCTH UCIIONIb30BaHUS [IUPPOBBIX TEXHOJIOTUN B PA3BUTUHU AJIEKTPOHHON
KOMMEpLHH.

3agaum uccie10BaHUA:

U3YUYEHUE TEOPETUYECKHX OCHOB HCIIOIb30BaHUS LU(GPOBBIX TEXHOJIOTHHA B
OpraHu3aliy 3JIEKTPOHHOW KOMMEPLIUU;

uccienoBaHue (akToOpoB, BIMSIOIIMX HA PA3BUTHE DJIEKTPOHHOW TOPTOBIH
MOCPECTBOM LU(POBBIX TEXHOJIOTUI;

BBISIBJICHUE MYTE€H MCIOJIB30BAHMS OIbITA MEPEJOBBIX CTPAH B Pa3BUTUU
AIEKTPOHHON KOMMEPIINH;

aHaJlu3 COCTOSIHUSL Pa3BUTHSI 3JEKTPOHHOW TOPTOBIM U MH(POPMAIIMOHHBIX
TEXHOJIOTUI B Y30€KHCTaHE;

aHallu3 TEHJEHIMM pa3BUTHUS DJIEKTPOHHBIX TOProBBIX IUIATPOPM U
OpraHu3aliy TOPrOBJIU Ha HUX;

pazpaboTka TyTed pa3BUTHUA  OJCKTPOHHOM KOMMEpPLUH 3a  CYeT
3¢ (HEKTUBHOTO UCITOJIB30BAHUS TU(DPOBBIX TEXHOJIOTHIA;

BbIpa0OTKAa  MEepCrneKTUB  A(PPEKTUBHOrO  HMCHOJB30BaHUS  LUMPOBBIX
TEXHOJIOTUH B 3JIEKTPOHHOW KOMMEPLINH;

MOJATOTOBKA BBIBOJOB M MPEJIOKEHUN MO MyTSIM HCIOJIb30BaHUS LHU(PPOBBIX
TEXHOJIOTUH B 3JICKTPOHHOU TOPTOBJIE.

O0beKT uccjiel0BaHuA — FIEKTPOHHBIE TOPTOBbIE MIATHOPMBI.

IIpeamer wuccaen0BaHMsi — COBOKYNMHOCTb COLIMAJIBHO-PKOHOMHYECKUX
OTHOUIEHUH, BOZHUKAIOIIKUX B MPOLIECCE UCIOJIb30BAaHUS LIUPPOBBIX TEXHOJIOTUN B
AJIEKTPOHHOM TOPTOBIIE.

Metoabl uccaenoBanusi. B auccepranuy npyuMEHEHbl METOBI aHAIU3Aa U
CUHTE3a, HHIYKUUHA U ACNYKIHH, 3JKOHOMHUKO-MaTEMaTUHYECKOTO MOAEIUPOBAHUS,
IPYNIHUPOBKU CTATUCTUYECKUX JAaHHBIX, CPABHUTEIBHOTO aHajn3a, BHIOOPOYHOTO
HAOMIOJICHUS, KOPPEJSILMOHHOTO U PErpecCHMOHHOIO  aHalu3a, Hay4yHOU
abCTpakiuu 1 Ipyriue METO/bI.

HayuyHasi HOBH3HA HCCJIeI0BAHMS 3aKJII0YAETCS B CJIeAYIOLIEM:

pa3paboTaHa cucTeMa MPOTHO3UPOBAHUS MOBEACHUS MOKYyNaTeleld B PeKUMe
peaIbHOr0 BPEMEHU MyTEM BHEJPEHUS aBTOMATU3MPOBAHHOIO aHaIW3a KIMEHTOB
HA OCHOBE MUCKYCCTBEHHOT'O UHTEIIJIEKTA B AJIEKTPOHHOU KOMMEPLIUU;

27 Aripov Abdulla Nigmatovich, “Axborot-kommunikatsiyalar sohasida boshgaruv tizimini takomillashtirish
muammolari” 2004, kanauaaTcKas AUCCepTaIus
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NPEMJIOKEH MEXaHU3M, OOECIeUMBAIONINIl BO3MOXKHOCTh MCIOJIb30BaHUS
CTpaTeruii, COOTBETCTBYIOIIMX  JTanmaM KOMMYHHUKAIlMM, KOHBEPCUH U
MOHETH3allMd B TIPOLECCE B3aUMOACUCTBUS C ILEJIECBOM ayJuTOpUen 4Yepes
AJIEKTPOHHBIE TOPTOBBIE TIATPOPMEI;

pa3paboTaHa perpeccCHOHHasi MOJIEb, aHAJIM3UPYIOLAs BIMSHHE CHUCTEM
JIEKTPOHHON KOMMEpIHH, (PYHKIIMOHUPYIOMIUX HAa OCHOBE MOOMJIBHBIX
MPUJIOKEHUH, HA TTOBEJICHUE MOJIb30BaTENCH;

ONpEeIeNICHbl TPOTHO3HBIE MOKA3aTENHN Pa3BUTHS JIEKTPOHHOW TOPTOBIH 10
2026 roja no MecsiaM Ha OCHOBE MCIOJIb30BAHUS JIMHEWUHBIX TPEHIOBBIX MOJIEIIEH.

IIpakTnyeckne pe3yabTaThbl HCCJIEIOBAHUSA 3AKIIYAKTCHA B CJIeYIOLIEM:

CUCTEMATU3UPOBAHbl HAYYHO-TEOPETHUECKHE HCCIeoBaHUsl B 00JacTu
UPOBON IKOHOMHKH, AJIEKTPOHHON TOPToBIU U 3PGHEKTUBHOTO HCIIOIb30BAHUS
U(POBBIX TEXHOJIOTHUIA;

pa3paboTaH aJrOpUTM TMpOIECCa B3aUMOJCUCTBUSI C 1IEJIEBOUM ayIUTOpUEH
Yyepe3 IEKTPOHHYIO TOPTOBIIIO;

orleHeHa HA(P(EKTUBHOCTh HCIMOJIB30BAaHUS IUMPPOBBIX TEXHOJOTUM Ha
AJIEKTPOHHBIX TOPTOBBIX IIAaT(HOopMax.

JlocToBepHOCTH pe3yJibTaTOB HCCJIeIOBAHNS MOATBEPKAACTCS
MCIIOJIB30BaHUEM B JUCCEPTALMM TEOPETUYECKUX HMCTOYHUKOB, OMYyOJIMKOBAHHBIX
rOCY/IapCTBEHHBIMU  M3JaTEILCTBAMHU, a TaKXe MPAKTUYECKUX  JAHHBIX,
MOJIyYEHHBIX M3 COOpHUKOB ['OCyJapcTBEHHOTO KOMHUTETa MO CTaTUCTHUKE,
CTaTUCTUYECKUX HCTOYHUKOB IO PO3HUYHBIM TOPrOBBIM MPEANPUATHIM U
WHTEpPHET-MarasuHaM, pe3yJibTaTOB COLMOJIOTUYECKUX OMPOCOB aBTOpa. BhIBOABI,
MPEMIOKEHUSI U PEKOMEHJAIMU PO OPUIIMAIEHOE PACCMOTPEHHE W ObLIN
YTBEPKJAEHBI YIIOJTHOMOYEHHBIMU TOCYIaPCTBEHHBIMU CTPYKTYpaMHU.

Hay4ynasi ¥ npakTH4eckas 3HAYMMOCTb pPe3yJbTATOB MCCJIEIOBAHUS.
HayyHnas 3Ha4MMOCTbh MCCJIEOBAHUS 3aKJIIOYAECTCS B TOM, YTO pa3pabOTaHHbIC B
X0Ji€ pabOThI MPEJIOKEHUSI MOTYT OBITh UCIIOJIB30BaHbI JIJIi COBEPIIICHCTBOBAHUS
JEATCIBHOCTH  AJIEKTPOHHBIX  TOProBbIX  miatropmM U (HOPMUPOBAHUS
MapKETHUHTOBBIX CTpaTerui, HaIpaBJICHHBIX Ha MIOBBIIIIEHUE ux
KOHKYPEHTOCHOCOOHOCTH, a TaKXe JUIsl aJbHEHUIIero Hay4YHO-TEOPETUYECKOro U
METOJI0JIOTHYECKOT0 H3y4YeHHUS (yHIAMEHTAJIbHBIX OCHOB pa3BUTHUSI JTAHHOU
cdepsl.

[IpakTrueckass 3HAYMMOCTH 3aKJIIOYAETCSs B TOM, 4YTO pa3paboTaHHBIC
HAyYHO-METOIMYECKHE MPE/JIOKEHNS U TPAKTUUECKHE PEKOMEH IAluA MOTYT OBITh
MPUMEHEHBI TIPU OPTAHU3AIMU ACATEIHPHOCTH AJIEKTPOHHBIX TOPTOBBIX IIAT(OPM,
pelieHny MpoOJieM WCIONIb30BaHUS NU(PPOBBIX TEXHOJIOTHM, TOBBIICHUU WX
b (HEKTUBHOCTH, pa3pabOTKE MOPOKHBIX KapT JJs TPUHITHS JOJITOCPOUYHBIX
CTpPAaTeTUYECKUX pEIIeHWH, a TakkKe U1 COBEPIICHCTBOBAHUS  Y4EOHO-
METOJUYECKON JTUTEePaTyPHl.

Bueapenne pe3yabTaTroB muccienoBaHusi. Ha oOCHOBe MOJTy4YEHHBIX
Hay4YHBIX PE3yJIbTATOB IO PA3BUTHIO JIEKTPOHHON KOMMEPIIMU C UCIIOIh30BaHUEM
U(POBBIX TEXHOJIOTU:

CucreMa NpOrHO3UPOBAHUS MOBEACHUS MOKYIIATENIEH B PEXUME PEATBHOTO
BPEMEHHU NOCPEICTBOM BHEIPEHHS] aBTOMAaTU3MPOBAHHOIO AHAIM3a KJIMEHTOB Ha
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OCHOBE HCKYCCTBEHHOI'O MHTEIIJIEKTAa B AJIEKTPOHHOM TOpPromiie Obula BHEJpPEHA
MUYX «/lupexuns TexHOIOTMYECKOrOo IapKa NIPOTrpaMMHBIX IPOAYKTOB U
uHGOPMaIIMOHHBIX TexHoJoruiy (crmpaBka Ne33-03-1/1161 ot 15 urons 2025 rona)
U MunuctepcTBoM LU(POBBIX TexHoJorui PecnyOmmku Y30exkuctan (cmpaBka
Ne33-08/6187 ot 15 uronsa 2025 rona). B pe3ynpraTe BHEAPEHUS JAHHBIX HAyYHBIX
IPEJIOAKEHUM OBLIIO JOKa3aHO, YTO DJEKTPOHHBIE TOPTOBBIE MIATPOPMBI UMEIOT
BO3MOYKHOCTh TOBBIIICHHUS YPOBHS yJAEpX aHUs KIMEHTOB Ha 32% 3a cuér
IPOrHO3a B PEXHUME pPEalbHOIO BPEMEHH. DTO, B CBOIO OUEPE/b, CIIOCOOCTBYET
IPEIOCTABIICHUIO HACEJIEHUIO 00Jiee KaueCTBEHHBIX YCIYT, OBICTPOW JAOCTaBKE U
BBITO/IHBIX 1I€H, a TAK)K€ CO3/1aHUI0 HOBBIX padOYMX MECT 3a CUET CTaOWUIIBHOTO
pocta miuaTtdopM, YBEIMUEHHUIO crpoca Ha [T-crmenuanucroB u  pa3BUTHIO
U(POBBIX HABBIKOB.

MexaHu3M, NO3BOJSIOIMN HMCIOJIB30BaTh COOTBETCTBYIOIIME CTpaTeruu
KOMMYHUKAIIMM, KOHBEPCHMM W MOHETH3allMd B TPOLEcCEe B3aUMOACHCTBUSA
AJIEKTPOHHBIX TOProBbIX IUIATHOPM C IIEJIEBOM ayAuTOpuel mOTpeOuTenei,
BHeNpEH MUK «Jlupexkuus TexHOIOrn4eckoro napka nporpaMMHBIX IPOAYKTOB U
uHGOPMaITMOHHBIX TexHoJoruiy (crpaBka Ne33-03-1/1161 ot 15 urons 2025 rona)
u MunucrepctBoM HUGPOBBIX TexHOoJorui PecrnyOnuku Y30ekucrtan (cnpaBka
Ne33-08/6187 ot 15 wmroms 2025 roma). B pesynbraTe BHEApEHHs ITaHHOTO
HAay4YHOI'O HOBILIECTBA YPOBEHb 3arpy3Kd MOOMJIBHOTO MPWIOKEHUS 3a CUET
HaIIpaBJICHUS PEKIAMHOM CTPATErny KOMIIAHUI Ha LEJIEBOT0 KJIMEHTA YBEIHYUIICS
Ha 9 MpOIIEHTOB, a KOJMYECTBO Tojb3oBaTesied — Ha 10 mporenToB. B mTore
pacIMpsIIOTCS BO3MOXKHOCTH HACEJIEHHS MO HCIOJIb30BaHUIO HU(MPOBBIX YCIYT,
NOBBIIIAECTCA  KYJIbTypa JJIEKTPOHHOM TOPrOBJIM, a TakKXe JJIEKTPOHHbBIE
m1aThOpMbl  CO3/IaI0T HOBBIE PBIHKA IS Majoro Ou3Heca M 00ecrleunBaroT
JOTIOJTHUTENbHBIE ~ 3KOHOMHYECKHME  BO3MOXKHOCTM  JUISl  CHELHUAIUCTOB H
PEANPUHUMATEIICH.

PerpecconHas  Mojenb,  aHANM3HUPYIOWIAs  BIMSHUE  [OBEICHUS
MOJIb30BATENE Ha 3JIEKTPOHHBIE TOPIOBbIE CHCTEMbI, PabOTAIOIIME HAa OCHOBE
MOOMIIbHBIX TIpriiokeHud, BHeapeHa MUK «lupekius TexHoIornueckoro napka
POrPaMMHBIX MPOIYKTOB U WH(MOPMALMOHHBIX TeXHOIOTHiD» (cmpaBka Ne33-03-
1/1161 ot 15 wurons 2025 roma) u MunHuCTepcTBOM LUQPPOBBIX TEXHOIOTUI
Pecniyomuku Y30ekucrtan (cnpaBka Ne33-08/6187 ot 15 urons 2025 ropa). B
pe3yibTaTe BHEIPEHUS JAHHBIX HAyYHBIX MPEUIOKEHUN DJIEKTPOHHBIE TOPTOBBIE
mwiatopmel, JeHCTByIONME B Y30€KHUCTaHe, OMYyUYNIN BO3MOKHOCTh OLICHUBATH
OTHOUIEHUE NOKyNaTeJed K MPWIOKEHUI0O Ha OCHOBE PErpPECCHOHHON MOJENH,
OIICHHMBAIOIIEH JTIOBEpHE TMOTpeOUTENeH K TOKyNKe. JTO, B CBOIO OuYepeb,
MO3BOJISIET MPEINPHUATUSAM IOBBIMIATH KA4E€CTBO YCIYI, CHHXKATh KOJMYECTBO
XKano0 U BHEAPSITH dPHEeKTUBHBIE MEXAHU3MBI 3AIIUTHI TIPAB MOTPEOUTEIICH.

[IporHo3HbIE  TOKa3aTeNud  Pa3BUTHUS  DJIEKTPOHHOTO  PO3HUYHOIO
TOBapooOOpoTa CyOBEKTOB Majoro OuszHeca g0 2026 roma Ha OCHOBE
UCIIOJIb30BAHUSL JIMHEWHBIX TPEHJOBBIX MOJENE MO HOPMAaTUBHOMY OO0BEMY
notpebsennss  BHeapenol MUWX  «Jlupekumss  TexHosiormdeckoro mapka
IPOrpaMMHBIX MPOIYKTOB U MH(OPMALMOHHBIX TeXHOJIOTUi» (cnpaBka Ne33-03-
1/1161 ot 15 wurons 2025 roga) u MuHHCTEPCTBOM HUGPOBLIX TEXHOJOTHI
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PecnyOnmuku Y306ekucran (cmpaBka Ne33-08/6187 ot 15 wuroms 2025 roma). B
pe3ynbTaTe BHEAPEHUS JaHHOTO HAaydYHOTO HOBIIECTBA TOKa3aTenu ObuH
VICITOJIB30BAHbI MPU ONPEEICHUN CTPATETUYECKUX HANPABICHUN M0 YBEIHYEHUIO
J07U CyOBEKTOB MaJloro OM3HEeca B AJIEKTPOHHON KOMMEpPIMH ¢ 2,3 MpOoIeHTa B
2025 roxy no 6,4 npouenta. Ha 3Toli 0OCHOBE CO3/1at0TCSl YCIOBUS ISl YBEJIUYEHUS
JI0XOJIOB MaJIbIX MpeINpUHUMATENCH, pa3BUTHsI OM3HECA JKEHIIIMH U MOJIOAEKH, a
TaK>Ke MOBBIIICHUS HU(POBON IKOHOMUYECKOM aKTUBHOCTH PETHOHOB.

AnpoOauus pe3yiabTaToB HccjaenoBaHusi. (OCHOBHBIE Hay4dHbIE U
IPAKTUYECKUE pe3ybTaThl JUCCEpTAlUMU ObUIM OOCYX JE€Hbl Ha 4 Hay4dHbIX
KOH(pEpEeHIIUsAX, B TOM YHCJIE HAa 2 PECIYyOJMKAHCKUX U 2 MEXIyHApOJIHBIX
HAyYHO-IIPAKTUYECKUX KOH(PEPEHLIUSAX.

IIyOsmkanuu pe3yabTaToB HccaeaoBanusi. I[lo Teme auccepranuu
onyosukoBaHo Bcero 10 HayyHbIX paboT, B TOM uucie 6 crareil B Hay4dHBIX
W3IaHUSX, PEKOMEHIOBAaHHBIX BhIcIel aTTecTallmoHHON KoMuccueil PecryOnuku
V30ekuctan [y MyOJIMKalMd OCHOBHBIX HAYYHBIX PE3YJIbTATOB JOKTOPCKHX
JUCCepTalMii, U3 HUX 3 — B peclyOJIMKaHCKUX U 3 — B 3apyO€KHBIX KypHaJax, a
Takxe 4 Te3uca JOKIaI0B B MaTepuaiax HayqHO-IIPaKTUYECKUX KOH(EpEeHUIUH.

Crpykrypa m o0beM auccepramum. /[uccepranusi COCTOUT U3 BBEICHUS,
TpeX TIJIaB, 3aKJIIOYEHUS M CIUCKa KCIOJIb30BAaHHOM JuTepaTyphl. O0mmii 00beM
auccepranuy coctasiseT 135 crpanum.

OCHOBHOE COAEPXAHUE JUCCEPTALINU

Bo BBenmenuu (aHHOTAIMU JuccepTaliii) OOOCHOBaHA AaKTyallbHOCTh U
HEOOXOJAMMOCTh HCCJEAOBAHUS, MOKA3aHO COOTBETCTBUE TEMbI MPUOPHUTETHHIM
HaIpaBJICHUSM Pa3BUTHS HAYKW W TEeXHOJOTWH PecmyOnmuku, packpbiTa CTENEHb
U3YYEHHOCTH TMpOoOJieMbl, CHOPMYIUPOBAaHbI II€JIb M 3a7a4d HUCCIEIOBaHUS,
METO/Ibl UCCNEAOBaHMs, OTPAYKEHbI HAy4YHasi HOBU3HA U MPAKTUYECKUE PE3YJIIbTaTH,
JIOKA3aTeJIbHOCTh M OOOCHOBAaHHOCTh BBIBOJOB, Hay4Hass M MpaKTUYECKas
3HAYMMOCTh PE3YyJIbTaTOB, a TaKXe MX BHEJIPEHUE B TMPAKTUKY, MTyOJIuKaIus
pE3yNbTATOB U CTPYKTYpa JUCCEPTALIMH.

B  nmepBoil rmaBe  guccepTalluOHHOW  pabOThl  TOJA ~ Ha3BaHUEM
«Teopernyeckue OCHOBbI HCHOJIb30BAHMA LHM(PPOBBIX TEXHOJIOTH B
OPraHU3alMy JIEeKTPOHHOH KOMMEPUHMH» PACKPBIBAIOTCS TEOPETUUYECKUE
OCHOBBI 3(P(EKTUBHOTO MPUMEHEHHSI TEXHOJIOTHM ISl Pa3BUTHUS DIJIEKTPOHHOU
TOPTOBJIM B YCIOBUSAX HU(PPOBON SKOHOMHUKH, METOMIBI OMPEHCICHUS BIUSHUS
U(POBBIX TEXHOJOTHI HA Pa3BUTHE DJIEKTPOHHOW TOPTOBIIU, MMYTH U TIPOOIEMBI
WCIIOJIb30BaHUs OMbITa NEPEAOBBIX CTPAH B PA3BUTHUH SJIEKTPOHHOU KOMMEPIIUHU.

DOJNeKTpOHHAas KOMMEpPIHMS MpeAcTaBisieT co00M Mpolecc OCYIIECTBICHUS
TOPTOBO-KOMMEPYECKON  JIEATEIbHOCTM C  HCHOJIb30BAHHEM HWHTEPHETA W
upoBeIX TexHOJOTHM. OHA OXBAaTHIBAET HE TOJIBKO MOKYMKY W MPOAAXY, HO U
peKiiaMy, B3aMMOJCIHCTBUME C KJIMEHTAMH, IPOBEICHHE IUJIaTeXeH, ymnpaBlieHHE
3aKa3aMM M JIOCTaBKY MPOAYKIMH, TO €CTh BCE 3Tambl OW3Heca. DJIEKTpOHHAas
KoMMepiiusg (QYHKIMOHHPYET B TaKuX Mojelsix, kak B2B (business-to-business),
B2C (business-to-consumer), C2C (consumer-to-consumer) u C2B (consumer-to-
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business), 3aHMMas Ba)XHOE MECTO B TOBBIIICHUHM KOHKYPEHTOCIIOCOOHOCTH,
OIIEPATMBHOCTHU U y00CTBa B TII00AIBHOM SKOHOMUYECKOM cucTeme.?

[Io cBoel mpupoAe DIIEKTPOHHASA KOMMEPLUSA SBISETCA MPOLYKTOM
COBPEMEHHOTO DPa3BUTHs HWHTEpPHET-TexHONOorui. CorjacHO OMpeaeIcHHIO,
MPUBEAEHHOMY aBTOPOM, TIOJT SJIEKTPOHHOM KOMMEPIIHEH TpeaiaracTcsi IOHNMAaTh
T00y10 (hopMy KOMMEPUECKOHN U MIPEANMPUHUMATEITECKONU NeITeTLHOCTH, TOPTOBIIH
U TIOCPEIHUYECTBA, OCYIIECCTBIIEMYIO JTHUCTAHIIMOHHO C HCIIOJIh30BAaHUEM
WHPOPMAITMOHHBIX M TEJIEKOMMYHHKAITMOHHBIX CHCTEM: yYacTHE B TOPTOBIIE,
npojaka TOBapOB, HEIBIKMMOCTH, IICHHBIX OyMmar, a TakKe MpeIOoCTaBJICHHE
YCIIYT C LENBIO MOJydeHUs MpUObLTH (Tabmuia 1).

[MudpoBast TpaHchopManus B OSJICKTPOHHOM KOMMEPIIMH MPHUBOIUT K
YCTOWYMBOCTH, CITOCOOHOCTH HAJIOJITO MPUBJICKATh KIIMEHTOB W YCTaHABIMBATh X
CBSI3b C OpeHIaMU DJIEKTPOHHOU KoMMepiuu. C TeXHOJIOTMYECKOW TOYKU 3PEHHUS
pa3BUTHE JIEKTPOHHOW KOMMEPIIUH ONPEICIISIOT YETHIPE OCHOBHBIX TPCHIA!

MOOWIIbHBIE TEXHOJIOTHH;

OM3HEC-MO/ICIIH;

00JIauHbBIC TCXHOJIOTHH,

COIMAJIbHBIE ME/HA.

Tadauna 1
IlpeumyiecTBa M HETOCTATKH YJIEKTPOHHOI KOMMeEPIIUH

IIpenmymecrBa

HenocTaTkn

B03MOXKXHOCTh 00CITY’KMBAaHHUS ¥ TOProBiu 24/7%°

3aBHCHMOCTB OT HWHTCPHETA, [IPU TCXHUYCCKUX
c00sax JACATCIBbHOCTE OCTAHABJIMBACTCA

CHmxeHue 3aTpar: apeH/ia, KOJIMYECTBO COTPYIHHUKOB,
OTCYTCTBHE OyMaXKHBIX JJOKyMEHTOB

Purck nHTEpHET-MOIIIEHHUYECTBA, KHOEPYTPO3bI

B03MOKHOCTb BBIX0/1a IPOILYKIIMU U YCIYT Ha
J100aIbHBIN PHIHOK®!

Coxpamenue 6a3bl OJIb30BaTENeH B pETHOHAX
¢ HU3KO# nudpoBOl rpaMOTHOCTHIO

BO3MOKHOCTh aBTOMATH3allMH MAPKETHHIA U
B3aMMOJICHCTBUS C KIIMCHTAMU 2

3aepKKH B CUCTEME JOCTaBKU MOTYT
IMPUBECTU K HEAOBOJILCTBY KJIIMCHTOB

BhICTpBbIe MIaTexkKH, y00CTBO Yepes 2IEKTPOHHbIE
ITATEKHBIE CHCTEMBIS

IToxynka 0e3 HeroCpPEeICTBEHHOI'O OCMOTpa
TOBapa CHIKAET JOBEpUE

Ompenenenre NOTpeOHOCTEN KIMEHTOB U aIalTaIlns
MPEUIOKEHHH C TOMOIIBI0 aHATTUTUYECKUX
MHCTPYMEHTOB*

JI1s1 HaUMHAKOIMIKMX HEOOXOIUMBI
TEXHOJIOTHYECKHE 3aTPAThl U HABBIKH
IPOrpaMMUPOBAHHUS

B coBpemenHOM ObICTpO pa3BuBaroiiemMcsi UPppoBoM Mupe IUGPOBHIC
TEXHOJIOTUH CTaJId KIIOUYEBBIM (PAKTOpOM, ompeneistomumM dPPEeKTUBHOCTh H
KOHKYPEHTOCTIOCOOHOCTh 3JIEKTPOHHBIX TOPToBbIX IiaTdopMm. OcoOeHHO HTO
MPOSIBIISIETCS] B BOBMOYKHOCTH ONITUMH3UPOBATH TOPTOBBIE MTPOIIECCHI 3a CUET cOopa,
aHaJM3a ¥ aBTOMATU3aIlMK JJAHHBIX B PEXKMME PeaabHOro BpeMeHH (Tadiuia 2).

28 |_audon, K. C., & Traver, C. G. (2021). E-commerce 2021: Business, Technology and Society (16th ed.). Pearson
Education.

29 Laudon K. & Traver C., E-commerce 2021: Business, Technology, Society, Pearson Education, 2021.

30 Turban E. et al., Electronic Commerce: A Managerial and Social Networks Perspective, Springer, 2018.

31 OECD, “E-commerce Challenges and Opportunities”, OECD Publishing, 2020.

32 Tursunov S., “Elektron tijorat va uning O‘zbekistondagi istigbollari”, Igtisodiyot va Innovatsiya, 2022, Nel.

3 Rasulov A., “Elektron savdoning logistika tizimiga ta’siri”, Tijorat va Logistika, 2023, Ne2.

34 Karimov R., “Elektron tijoratda mijoz ishonchini shakllantirish omillari”, Marketing nazariyasi va amaliyoti,
2023, Ne3.
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Tab6auua 2

(I)aKTOpl)I BJINAHUA III/I(l)pOBI)IX TEXHOJIOTUH HA pa3sBUTHE 3HeKTpOHHOI7[

KOMMEpPIIMHA
DaxkrTop IIpenmyiecrBa Bausinue Ha JIEKTPOHHYIO
TOProOBJII0
Wnareprer-undpactpykrypa | beicTpas u crabunpHas cBs3p | ObecrieunBaeTcs BO3MOYKHOCTD
OecriepeboitHOTO OCYIIIECTBIICHHUS
MIOKYTOK U TOPTOBBIX ONeparIii
IInaTéxHple CUCTEMBI MoOWILHBIH Oankudr, | IToBelmaroTcs yI00CTBO s
3JIEKTPOHHBIE KOULIENBKY, | IOKyHaTeseH, CKOpOCTh u
OHJIAMH-TIJIATEXKU HaJIEKHOCTh IIATEXKEN
Jloructuka u nocraBka BricTprie 51 HaJEXHBIE | Y IOBIETBOPAET MOKyMaTene,
yCIyru YBENHYMBAET 00BEM POk
WNudopmarnmonnas 3amura JAHHBIX u | Pacrér JIOBEpHE MOKynaTeNeu,
0e30MacHOCTh TpaH3aKUui YMEHBIIAETCS] MOIIEHHUYECTBO
MoOunbHbIE TEXHOJIOTHH MoOunbsHble  mpuioxkenus, | [loBeimaercss  yaoOCTBO — TOKYIIOK,
aJJaNTUBHBIEC CAUThI pacmupsIeTCsl YUCIIO MOJIb30BATENEH
UckycctBennblii  MHTEUIEKT | IlepcoHanu3upoBaHHbIE VYaydmaercss — KJIMEHTCKUH  OIBbIT,
u Big Data pPEKOMEHAllH, MIOBBIIAETCSA JIOATIBHOCTD
OIIEPATHBHBIA aHAIU3
[udpoBoit MapkeTHHT SEO, SMM, | YBenmuuBatorcs Y3HaBaeMOCTh
TapreTHPOBAaHHAS peKIama OpeHna 1 3G HEKTHBHOCTD MPOIAXK

B namewm nccnenoBanuum npoananusupoBanbl goctvkenus CIIA n Kuras B
chepe 1udpoBOM PKOHOMHUKH, a TaKKe IIMPOKHUE BO3MOMKHOCTH SJICKTPOHHBIX
ToproBeix Mmiaatdpopm Amazon u Alibaba. Ha ocHoBe mepemoBoro 3apy0e:kHOTO
ombITa i Y30eKkuctaHna pa3paboTaHbl CIEAYIONINE PEKOMEHIAIUH:

nanbpHeiee ykpersieHue mudpoBoil HHPPACTPYKTYPHI;

dbopmupoBaHre TPABOBOM 0a3bl (IIEKTPOHHBIE KOHTPAKTHI, DJIECKTPOHHAS
MOJIITUCH);

WHTETPallUsi COBPEMEHHBIX  ITUIATEKHBIX
MEXIYHAPOJIHBIM CUCTEMAM;

pa3BUTHE JIOTHCTHKH W CHCTEM JOCTaBKH, ITU(POBU3ANMSA TIOYTOBBIX U
KYPBEPCKUX YCIYT, CO3/IaHUE aBTOMATH3MPOBAHHBIX CKIIAIOB M JIOTUCTUYECKHX
IIEHTPOB;

MOJIEP)KKAa MECTHBIX TPEANpPUHUMATENICH W CO3MaHHME JJIT HHUX ITHPOKUX
BO3MOXKHOCTEH B 3aKOHOJATEIIHLCTBE.

CrpaTterust pocTa 3JEKTPOHHBIX TOPTOBBIX IUIAT(HOPM BO MHOTHX BEIYIIHX
CTpaHaxX MHpPa OIMCHIBACTCS MOJEIBI0 «IIOJOKHUTEIBHOTO OOPaTHOTO IIHUKIIAa»
(virtuous cycle), cyTp KOTOpOW 3aKHOYaeTCss B KOHIEHIMKM BIMSHHUS Ha CETh 3a
cu€T cOopa Gonbiiero o0bEMa JaHHBIX O MOTPEOUTEIAX. TaKoM MOIX0.T TTO3BOJIMI
KOMITaHUM Amazon paclIupyUTh YUCIIO MOJIB30BATENEH M CETh MPEIOCTABISIEMBIX
yCIIyT, o0ecnieunB ce6e KOHKYPEHTHOE PEUMYIIECTBO Ha PHIHKE.

2-pUCYHOK OTpakaeT 3HaAMEHUTYI Mmojenb Amazon «flywheel» (xomeco
WHEpUUH). JTa MOJENb MOKAa3bIBAET, Kak Amazon MOCTOSHHO YCHJIUBAE€T CBOIO
CUCTEMY JJICKTPOHHOU KoMMepiH. OHA MOXKET CIIYKUTh IPUMEPOM TSI pa3BUTHUS
NEATEIbHOCTH  OTEYECTBEHHBIX  DJIEKTPOHHBIX  TOPrOBBIX  MIaThopM U
COBEPILIEHCTBOBAHUSI B3aUMOJICHCTBUS C KIIMEHTaMHU.

Amazon CHMXKAeT 3aTpaThl 3a CYET aBTOMATU3ALMK BHYTPEHHHUX OMEpaluii,
OINTOBBIX 3aKyMOK U 3 (PexkTuBHON NOrUCTUKUA. CHIDKEHHE U3AEPKEK MPUBOIUT K

CHCTCM W TIIOAKINYCHHC K
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CHMXXCHHUIO IICH. Bnaroz[apﬂ 9TOMY Amazon MoOXeT npcajaratb TOBAPHI I10 Ooee
HHU3KOM HCHC, 9YTO HOBBIIIACT IMPUBJICKATCIIbHOCTD IS HOKyHaTCJIeﬁ.

Hwn3sKaa cTtoumocTb HusKana ueHa

Bbibop npoayKTta

Muoaasubl KnneHTCKnii onbIT

MocelieHWe canTa

Pucynok 1. Mojaenb 3J1eKTPOHHO KOMMepPUHMU KOMIIAHNH Amazon

Bo BrOpoll rnaBe guccepranMM IOJ Ha3BaHUEM «AHAJIW3 BJIHUSHUSA
UM@PPOBBIX TEXHOJOIMH HA OPraHU3alUI0 JJIEKTPOHHOM KOMMEpPUHMHM B
Y30ekucrane» MNpPEICTABICHBl AHAIM3 PAa3BUTUS JJIEKTPOHHON KOMMEDPLIMM B
V30ekucraHe M COCTOSHHUS HH(OPMALMOHHBIX TEXHOJOTUH, pPacCMOTPEHbI
TEHACHLIMA Pa3BUTHUA DBJCKTPOHHBIX TOProBBIX IUIATGOPM M  OpraHU3alUU
TOPrOBJAM HAa HHX, 4 TAKXKE MPEIJIOKEHbl METOJUYECKHE MOAXOABI K OLEHKE
HKOHOMHUYECKOUN 3PPEKTUBHOCTUA OPTraHU3ALMH dJIEKTPOHHOU TOPTOBIIH.

PocT uncna nosib3oBaTenield MHTEpHETAa B Y30EKHCTaHE CBHUETEIBCTBYET O
IIMPOKOM BHEJIPEHUH HHPOPMALUOHHO-KOMMYHUKALMOHHBIX TEXHOJOTUH B
CTpaHE M IMOCJEN0BAaTEIbHOM pa3BUTUU LU(PpoBONl MHGpacTpyKTyphl. [laHHas
TEHJEHIMSI pOCTa HANPSIMYIO CBSI3aHA C MOJIOKUTEIbHON JUHAMUKOW B CKOPOCTH
WHTEpPHETa U IIEHaX Ha HEero: 3HaYMTEIbHOE MOBBIIIEHHE CKOPOCTH MOOMIIBHOTO U
CTal[MOHAPHOTO MHTEPHETa, a TAKXKE YJICHIEBIECHUE €ro CTOMMOCTH PaCIIMpPUIIU
BO3MOYKHOCTH HACEJICHHsI 10 HCIIOJIb30BAHUI0 HHTEpPHET-ycayr. MMeHHO 3To
OOCTOATENBCTBO SIBISIETCS OJAHUM M3 OCHOBHBIX (DAKTOPOB, CTHUMYJIHPYIOIIMX
CTaOWIIbHBIN €XKETOAHBIA POCT MOKA3aTeNIeH UCTIOIb30BaHNS UHTEPHETA.

B V30ekucrane M08 DIEKTPOHHOM KOMMEPLUHMH C KaXIBIM TOJIOM
YBEJIMYUBAETCS, YTO CBUJETEIBCTBYET O pa3BUTHH LUGPOBBIX TEXHOJOTHUH,
UHTEPHET-UHPPACTPYKTYPbl U OHJAMH-TNATEKHBIX cucTeM. OOBEM 3IEKTPOHHOU
komMepuuu Beipoc ¢ 1002,5 mapa cymoB B 2020 roay o 15 640,7 mupxa cyMoB B
2024 romy. Orto o3Hauaer poct moutd B 15 pa3. B 2024 rony snexrpoHHas
KOMMeEpIUs cocTaBwia 4,6% pPO3HUYHON TOPTOBJIM, YTO MOKA3BIBAET PACIIUPEHUE
POJIM OHJIAHH-TOPTOBJIH B SKOHOMUKE (PucyHOK 2).
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Pucynok 2. O0b€M 2J1eKTPOHHON KOMMEPIHU M PO3HUYHOI TOProBJIM B
Y30ekucrane (MJH cyMoB)>°

Ceronnss B Y30€KHCTaHE MPOMBINIJICHHOCTh HAYMHAET JIEMOHCTPUPOBATH
MPU3HAKU POCTA. DKCIEPTHI CBA3BIBAIOT 3TO C MOSBJICHUEM TaKUX HIPOKOB, Kak
«Uzum Market», « Wildberries», «Ozon» u apyrux (tadmauma 3).

C pasButueM 1UPPOBON DKOHOMHKH TEXHOJOTHH HCKYCCTBEHHOTO
untemwiekta (UMW) cranm BaKHBIM HHCTPYMEHTOM AJIEKTPOHHON kommepimu. MU
OpUMEHsieTCs I aHajiu3a  [OBEIEHMs]  ToJib30BaTelield,  pa3pabdoTKu
MEePCOHATM3UPOBAHHBIX PEKOMEHIAIMNA, ONTUMM3AlMK IIEH U aBTOMAaTH3allUU
IIPOIIECCA ITPOIAK.

Oco0eHHO Ba)XKHO, YTO OTCIEKHBAHHE JEHCTBUI KJIMEHTa B PEXUME
peajbHOr0 BPEMEHUM U MPOTHO3UPOBAHUE €ro MOTPEOHOCTEH MOJHOCTHIO
pacKpbIBa€T BO3MOXKHOCTH HCKycCTBeHHOro wunHteiiekta (MU). B ornuuue ot
CYIIECTBYIOIIMX CUCTEM B JIEKTPOHHOW KOMMEPIIMU, OHJIAHH-IPOrHO3UPOBAHUE B
peallbHOM BPEMEHHM TO3BOJSIET MOBBICUTh I[OKA3aTelId KOHBEPCHUHU. DBbLi
pa3paboTaH aJropuT™M aBTOMAaTHYECKOTO aHajn3a U MPOrHO3MPOBAHHUS Ha OCHOBE
CIEAYIOLIUX 3TAIOB.

Ha pucyHke 3 mosTanmHO IMOKa3aH NPOLECC aHajiu3a U MPOTHO3UPOBAHUS
MOBEJICHUSI TIOJB30BaTENIed Ha DSJCKTPOHHOW TOProBOW IUIaTGopMe Ha OCHOBE
UCKYCCTBEHHOTO HHTeiiekTa. CHayana coOuparoTcsi JaHHbIE O JEATEIbHOCTH
M0JIb30BATENSI, TAKME KAaK BpeMs MpeObIBaHUSI HA CTPAHMIIE, TOMCKOBBIE 3aIIPOCHI,
MCTOPUS MOKYMOK, YaCTOTa HAKATHUS HA KHOIKY CKUAKHU; 3aTEM OHU OYUIIAIOTCS U
npeoOpa3ytorca B uuciaoBoi ¢dopmat. Jlasee M3 3TUX JAHHBIX HM3BJIEKAIOTCA
KJIFOUEBbIE€ MPU3HAKK, HA OCHOBE KOTOPBIX OOyYaroTCs MOJENH KJaccUuPUKaluuu
(Random Forest, CNN, XGBoost) u perpeccun (LSTM). OOyuyeHHass MoOJeib

% ABTopckas pa3paboTka Ha OCHOBE JAHHBIX ATEHTCTBA CTATUCTUKY npu IIpesunente PecnyOnuku Y36exuctan
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OIpeNeNIeT BEpPOSTHOCTh Oyaylled IOKYNKH MOJb30BaTeNs, PHUCK yXola Co
CTpaHUIBl WJIM  HEOOXOIUMOCTh  MPENOCTABICHUS €My  CIHEIHAIBHOTO
npemioxenus. Ha  3aximrountensHOM — 3Tame  pe3yJbTaThl  aBTOMAaTHUYECKU
OPUMEHSAIOTCS B BUJE NEPCOHAIM3UPOBAHHOW CTPAHUIIBI, BCIUIBIBAIOLINX
NPEMIOKEHUM U PEKJIaMbl B PEaJbHOM BPEMEHH. DTOT MPOLECC CIOCOOCTBYET
yAEP)KaHUIO TIOJB30BATEINS, MOBBIIMICHUIO BEPOSTHOCTU MOKYIKH W TOBBIIICHUIO
o011eit 3¢ HeKTUBHOCTH MIIAT(HOPMBI.

Ta6auna 3
Hudopmanus 06 3JJeKTPOHHBIX TOPTOBBIX IJIOMIAKAX
Ne | Yka3zaTenn “Uzum “Amazon” “Ozon” “Alibaba”
market”

1 | DnekTpoHHas B2C B2C, B2B B2C B2B
ToproBas opma

2 | Crpana Y30ekucran CIIA Poccus Kwurait

3 | T'onoBoii 06beM $150 muH $575 mupn $4,99 mupa $127,4
AJIEKTPOHHBIX MIIpJT
IPOJIAXK

4 | PpiaKH V36ekucran | Ilo Bcemy mupy CHI u I'py3us ITo Bcemy
AJIEKTPOHHOU MUPY
TOPTOBIIU

5 | KonuaectBo 11000 9,7 miH (110 Bbonee 400000 279 maH
IIPOJIaBIIOB B BCEMY MHpY) (o Bcemy
MPUIIOKCHUU MHDY)

6 | KomnuecTBo 10,6 M 4,7 muipa 75,7 MnH 755 MutH
M0JIb30BaTENEN
(MmecsiteB)

Jlnst nokanbHbIX MaTGopM HamboJiee ONTHUMAIbHOW MOJCIBIO SIBISIETCA
mojenb Ha ocHoBe Random Forest mmm LSTM (Time series). C momoIibo
VMCKYCCTBEHHOIO HHTEJUIEKTA ABTOMATUYECKUM aHAIU3 U IPOrHO3UPOBAHUE
JICVCTBHI TOJB30BATEINISI B PEXKUME PEATBHOTO BPEMEHU BBIBOISAT JJIEKTPOHHYIO
KOMMEPIIMIO HAa HOBBIM 3Tan. TakoW MOAXO0J MO3BOJAECT YBEIUYUTHh BEPOSTHOCTh
MOKYTKH, yAEpKAHUEC KJINEHTA, obecrneyuThb MEPCOHATM3UPOBAHHOE
00CITy’KUBAHUE U, B UTOTE, MOBBICUTh pa3Mep MPUOBLIH.

Monens  Random  Forest wucnmonws3dyercs  ajies  NPOTHO3UPOBAHMS
MOCIEAYIONMX ACHCTBUI MOJIb30BaTEIEC HAa OCHOBE BPEMEHU HX IMOCEIICHUA
caiiTa, MPOCMOTPOB TOBApOB, JI00ABJICHUS B KOP3UHY, OIIEHOK M IPUBBIYCK
MOKYyNoK. Harmpumep, MOXHO ONpenennTs, COBEPIIUT JIA MOJIb30BATENb MOKYIIKY,
KaKOBa BEPOSATHOCTb yXOJa C CaliTa MIIM KaKoi ToBap eMy HamOojee moaxoiur.s’
Ha ocHOoBe 00bEMa 3aTpadyeHHON peKIaMbl JUTsl KaXKIOT0 TOBapa, HATMYMS aKIIHi,
MOJI30BATEILCKUX PEUTHHTOB U Tpojiax Mojeidb Random Forest mokasmiBaeT, B
KaKUX CErMEHTaxX pEKJIaMHble KaMIAHWU A HaWy4dlllie Pe3yiabTaThl. ITO
IIOMOTaeT KOMIIAHUAM ONTHMU3UPOBATH PEKIAMHEIN OroKeT. 38

3% ABropckas pa3paboTKa.

$7Wang, Y., Yu, C., & Fesenmaier, D. R. (2002). Defining the virtual tourist experience. Annals of Tourism
Research, 29(4), 999-1000.

% Berman, R., & Katona, Z. (2013). The role of search engine optimization in search marketing. Marketing Science,
32(4), 644-651.
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Knuku nosb3oBarenei, Bpems,
C60p JaHHBIX MIPOBEJICHHOE Ha CTPaHHUIIE,
MTOMCKOBBIE 3aMPOCHI, UCTOPHUS
J \, MOKYTIOK, TOBaphl B KOP3HHE
OuKCTKa U IOArOTOBKA JAHHBIX Henyxxnas win HeBepHas HHOpMALUI
OyzneT ynajieHa.
== JaHHbIe TpeoOpa3yIoTCs B YUCIOBOM
Oco0EHHOCTH U3BJICUCHHUS dhonmar
\
Yacrora Ha)xaTus KonudecTBo HaliICHHBIX TOBAPOB Bpems
KHOIIKH 3a IIOCJIICAHIOK HCOCIIIO Hpe6I)IBaHI/I$[
Perpeccuonnas Moz€elb OO0yueHne MOIETH Moex, knacendukatau (Random
p y Forest, CNN XGBoost)
(LSTM)
Mopnenb 00y4aeTcs Ha TaHHBIX U Ha OCHOBE TEKYIIETro IIOBEICHUS
AEJIaeT IIPOTHO3bI MOJI30BATEI:

- Kakoit ToBap MOXHO KyTHTb;
- BeposTHOCTH IOKMHYTH CTPAHHILY;
- Omnpenensercs, HYKHO JH CHELUAIBHOE

ABTOMaTH4YECKOE IIPUMCHCHUEC

NARYTTILTATA HpeHHOKeHI/Ie-
L
POp-Up mpenokerns [TepconanmznpoBanHast Pexnama B peansHOM
CTpanuna BpEMEHHU
Cucrema

Pucynok 3. Cucrema aHajim3a ¥ NIpOrHO3MPOBaHUSA MOBEACHUS M0JIb30BaTeIell B
pesknMe peaJbHOr0 BPeMEeHH ¢ MOMOLILI0 HCKYCCTBEHHOI0 HHTe/LIeKTa%

Ha mnnarpopme »snexktponnoit toproau Uzum Market ObUI0 U3yuYeHO
cocrossHue mnpoaaxk Oonee 500 TOBapoB OBITOBOM XWUMHH, XO3AWCTBEHHBIX
MIPUHAJIEKHOCTER W DNEKTpOHUKH. M3 Hux nepBonawyansHO u3 200 TOBapoB
OBITOBOM XUMHMM OBUIM II€JICHANpaBleHHO BbIOpaHbl 50, W 1 aHanau3a Ha
anekTpoHHOM Tiatdopme https://colab.research.google.com Obut HanmcaHn ko Ha
Python.

B pesynbrare monens nokaszana 3HadeHue R? (R2 score) = 0,666. Dtot
MOKAa3aTeNb 03HAYaeT, YTO MOJEIb MOKET OOBSCHUTH OKOJIO 66% HM3MEHEHUH B
npoaaxax. [Tokaszatens MSE (Mean Squared Error) coctasun 6260,39. 3HaueHue
MSE yka3piBaeT Ha ypOBEHb OIIMOKM MOJETHW ¥ HaJU4he ONpeneIEHHBIX
PacCXOXIACHUN MEXAy MPOTHO3aMH MOJENH W (aKTHUYECKUMHU pPe3ysbTaTaMH,
OJIHAKO OHU HAXOJATCS B JOIIYCTUMBIX MpeJieiax.

Ha mnatdpopme Uzum Market 3HauuMOCTh (HaKTOpPOB, BIUSIONMIUX Ha
peleHne noTpeduTeNie mpu MOKyMnKe TOBApOB OBITOBOM XUMHUHU, POSIBISETCS T10-
pazHomy. «KommuectBo 0T3b1BOB» (0,679) BbIIENseTCS Kak HanboJiee Ba)KHBIN
JNETEPMUHAHT. DTOT pe3yJbTaT IMOKA3bIBAET, YTO B MPOLECCE OHJIAWH-TIOKYIKH
NOTPEeOUTENH B 3HAUYUTEIBLHON CTENEHU MOJaraloTcs Ha MHEHUS U OLEHKU APYTHX

39 ABropckas pa3paboTka.
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https://colab.research.google.com/

nosib3oBateneil. Ha Bropom mecte Haxonutest «Tum npoaykray (0,103), a ciegom
— «llena» (0,102). D10 yka3bIBaeT Ha TO, YTO B MPOIECCE MPUHATHS PEIICHUS O
MOKYIIKE ISl TOTpeOuTeneil BakHbl (DYHKIIMOHATIBHBIE XapaKTepUCTUKU TOBapa U
IIEHOBas MoJMTHKA (Tadima 4).

Takum oOpa3zoMm, TpU TMpoJaXKe TOBAPOB OBITOBOM XWUMHUU Ha TuiaTopme
Uzum Market ocHOBHOE BHUMaHHE MOKYIATEICH COCPETOTOUCHO Ha MOKA3aTesX
COIIMAJILHOTO JIOBEpPHUsI, TO €CTh Ha KOJIMYECTBE OT3bIBOB. [loaTOMY 17151 MpoAaBIIOB
HauOoJsee 3¢(HeKTUBHOM cTpaTerveit spisieTcs GOpMHUPOBAHUE TOJIOKHUTEIBHBIX U
MHOTOYHMCJICHHBIX OT3bIBOB O TOBapax, YCTAHOBJIEHUE KOHKYPEHTOCIIOCOOHOM
[IEHOBOM MOJUTUKHU, a TAKKE PACIIMPEHUE ACCOPTUMEHTA MPOTyKIIUU.

Ta6auna 4

Crenens BaxkHOCTH (paKTOPOB Il NOTPedUTE eIl B TOPrOBJIe TOBAPAMM

ObITOBON XuMHH "

No | ®dakTopsl Yka3arejb
.| KonnuecTBO OT3HIBOB 0.679124
9. | Tun toBapa 0.103115
10. | Iena (cym) 0.102203
11. | CKOJBKO B pOIaxKe 0.088497
12. | AKius nocTyrHa 0.013513
13. | Cpennuii pedTHHT 0.009013
14. | Exxemecsianable pacxossl Ha pexramy | 0.004535

bbu1o 00HapyxKeHOo, 4TO MO Mepe pocTa LeH 00BEM MPOAAXK PE3KO CHIXKAETCS.
Cripoc Ha HEOPOTYIO MPOAYKLHIO HAMHOTO BbIIIE. ITO 00CTOSTENIBCTBO TOBOPUT
O TOM, 4YTO JCIIEBBbIH CErMEHT 3aHMMAET BA)KHOE MECTO Ha PBIHKE TOBapOB
ObITOBOM XUMHHM. AHAaIU3 T[OKa3bIBAE€T, YTO CYIIECTBYET OTpHUIATENIbHas
KOppendiuss MEXay LeHoW u mnpoaaxamu. I[lpu sToM 1y HOpOrocTosien
PONYKLUHU HE00XO0AUMO IIPUBJICKATh MTOKYIIATENEN IIOCPENCTBOM
JOTIOJIHUTENBHON pEKIaMbl U PEKJIAMHBIX aKIIUi.

Ha ocHOBe KOppensiMOHHON TEMJIOBOM KapThl Haubojee CHUIbHBIM
onpeaeNsomuM (akTopoM B TPOJaxax TOBApPOB OBITOBOM XHMHH SIBIISETCS
KOJMYECTBO OT3bIBOB M II€HOBOW (akTop. OOWIME OT3BIBOB MOBBIIIAET
COLIMAJIBHOE JOBEPUE U 3HAUUTENILHO YBEIMUYMBAET 00BEM POk, B TO BpEMS Kak
[IEHa OCTaeTcs KIIOYEeBBIM (PAaKTOPOM MpPHU MPUHATHH MOKYMNATEJIeM PEIICHHUS O
NOKYTIKE. XOTS poJib PeKIaMbl U pEHTHHIa BaXKHa, OHM HE OKa3bIBAIOT OOJIBLIOTO
BIUSIHUAA He3aBUCUMO. [l03TOMy cCTpareruss ONTUMU3ALMM LIEH U YBEIUYEHUS
KOJIMYECTBA OT3BIBOB SIBJIIETCA TJIABHBIM IIPUOPUTETOM I TMOBBIIIEHUS
s dexTuBHOCTH Ha TIaT(GopMax dIEKTPOHHOU TOPTOBIIH.

Pesynbratel Mmonenu Random forest ayis ToBapoB OBITOBOM XMMHH, a TaKkKe
TOBApPOB JUIsl IOMA U JJIEKTPOHUKH HAa PUCYHKE 4 MOKa3bIBAIOT, YTO KOJWYECTBO
OT3BIBOB BO BCEX TpPEX THUIAX TOBApOB OKa3bIBaeT HaWOOJbIIEE BIUSHUE HAa
npoAaxu. Mexay LEHOM U NpoAaXeu CyLIECTBYET OTPULIATENbHAs KOppPEsLus,
TO €CTh MPOAAKHU CHUKAIOTCS IO MEPE POCTA LICHBI.

40 Pesymprat nomyuen ¢ momornsko https://colab.research.google.com/, aBropckas paspaGotxa.
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Pucynok 4. ToBapbl ObITOBOI XMMHH — KOPPEIALHOHHAS TeloBas Kapra*!
OddekT oT peknambl B TaONHIE D BApbUPYETCS B 3aBUCHUMOCTH OT THIIA
IPOAYKTa, B TO BpeMsl KaK B TOBapax dJIEKTPOHUKH M OBITOBOM XMMHH OH HIKE, B
TO BpeMsl Kak B TOBapax JUIsi JOoMa HaOJIOJAeTCsl CUIIbHBIA TMOJIOKUTENbHBIN
addekr. Takum oOGpazoM, ISl YBEIMUCHHS MPOAAX BO BCEX CErMEHTAaX BaKHA
CTpaTerust yBEIUYEHUS acCOPTUMEHTa, HEO0OXoJMMa ONTHUMM3AalMs IIeH, a B
CEerMEHTE TOBapoB i JoMa d3(PPEeKTUBHBIM OyJIeT YCWICHHE PEKIaMHBIX
KaMITaHUH.

Taoauma 5
BaskHOCTH (pAKTOPOB B HelEAbLHBIX TOProOBLIX MOKA3ATEIAX
Tun npoaykra R? Camblii BasKHBIH Koppeasuus Koppeasuus
(pakTop LeHbI M MPOJIaK | peKJaMbl H NPOIAK

ONEeKTpOHUKA 0.667 Konunuectso or3eiBoB | -0.214 -0.083

(0,43
brrtToBas xumus 0.666 KomuiecTBo or3eiBoB | -0.284 0.132

(0,679)
X03HCTBEHHBIE -0.075 Konunuectso or3eiBoB | -0.207 0.660
TOBapbI (0,673)

Mopnens Random forest a3pdekTHBHO MCTIONB3YyETCS B Pa3IMYHBIX 001ACTIX
AJICKTPOHHON KOMMEpPIIMHM H3-3a €€ CTAaOWIBHOCTH, TOYHOCTH M THOKOCTH.
bnarogapst 1aHHON MOJIEIM KOMITAHUK MOTYT TIIyOOKO aHAIM3UpPOBATH KIMEHTOB,
COBEpIICHCTBOBATh CHCTEMBl PEKOMEHIAIui, ONTHUMH3UPOBATH pPEKIaMHbBIC
KaMIIaHUW ¥ paIlMOHAJIbHO YMPaBIATh IIEHOBOM MONUTUKONH. MoOJENnb CIIyKHT
BaXHBIM aHATUTUYECKUM MHCTPYMEHTOM, OCOOCHHO IS TIaT()OpM SIEKTPOHHOU
KOMMEPITUH, KOTOpbIEe 00pabaThIBatOT O0BIINE 0ObEMBI CIIOKHBIX JaHHBIX.

41 Pesyabrat nosyueH ¢ nomolipio https://colab.research.google.com/, asropckas paspaborka.
42 PazpaboTka aBTOpAa.
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B Tperbeit  rmaBe  auccepranmoHHOW — paboTel  "llepcneKTUBBI
HCMOJIb30BAHUS IHUMPOBBLIX TEXHOJOIMH B OPraHuU3alMu JJIEKTPOHHOM
komMMepuun"  chOpPMYTUPOBAHBl  HAyYHBIC BBIBOABI W MPEIJIOKCHUS,
HaIpaBJeHHbIC HA TyTH 3()PEKTUBHOTO MCIIOIH30BAHUS ITU(POBBIX TEXHOJIOTUH B
pPa3BUTHHM  DJICKTPOHHOW KOMMEpIIMM, aHalnW3 U  OIeHKY 3ddexTuBHON
OpraHW3alid SJIEKTPOHHBIX TOPTOBBIX MIATHOPM U MEPCIEKTUBBI 3((HEKTUBHOTO
WCITOJIB30BAHUS ITU(PPOBBIX TEXHOJIOTHHA B SJICKTPOHHOU TOPTOBIIE.

[Ipennoxxen MexXaHW3M, NO3BOJSIONIMN HCIOJB30BAThH COOTBETCTBYIOLIUE
CTpaTeruy Ha 3Tanax KOMMYHUKAllMA, KOHBEPCUM M MOHETH3AIMU B IPOLECCE
B3aMMOJICUCTBUS C IEJEBOM ayauTopueil mnorpeduTenei uepe3 miaaThopmbl
9JIEKTPOHHON KomMepiinu (PucyHok 5).

DTan EOMBMyHHEITHNH | IPHEISTeHEE IIpuEneTenns EHAMANIA HeTes0H
EMIMANEA B HATEEHEANHE OOIIeHTT) 3 Y AHTOPEHE, ¥ CTAROETSTEHS
+'| mepEOHAYANBEHOTCO KOHTAKTA ¢ OpeHZoM
MAPESTHHT 10 SMSETPOHEOH FOMITEHEH MHGpOBOTro
modaTe MAPKETHHTE
KOHETeHT-MapKeTHMHI Crparermas SEO m Shhi
TR

PTan KoHEepCHH (IpeoOpasobaHse
KOHTAKTA B MOFVIIEY )
: - Epatro
| | LUx / UL gmsafin

ASB TECTH | L | . CTA
(Call to Action)

Sy rEIT MOHETHS (reaxc. IIoEBIIIEHAS TCATBHOCTH EITHEHTOE H

. npmGETH) > VESMHIeHHE JOXOO0E 53 CHET

MIOBTOPHBIN ITOE{IDOE

CerneHTalTHa Retargeting pexknama
ENHeHTCEOH Oasel

nporpamms Mpeanokerms Cross-sell

AOAABHOCTH n Up-sell

IleneBOl KIHEeHT

Pucynok 5. KoMMyHUKaMOHHAs cTPaTerus B Npouecce B3anMo1eiicTBHUS €
eJeBOM ayiuTOpHell moTrpeduTesei yepes miIaTGopMsbl 3J1eKTPOHHOMI
KoMMepuuu*?

Mopnenb, TpeAcTaBiICHHAas Ha PUCYHKE D, TPEACTABISIET CO0O0M mpoliecc
MOCTETICHHOTO (DOPMUPOBAHMS OTHONIICHWM C TOTPEOUTENSIMH Ha Tutatrgopmax
AIIEKTPOHHON KOMMEPLUHH. DKOHOMUYECKOE 3HAYEHUE MOJENH 3aKIIFOYAETCS B TOM,
YTO OHA CIY>XUT JUIsl ONTUMAJIBHOIO PACIPENEICHHUS] PECYpPCOB MPEANPUATHS,

43 ABropckas paspaboTka.
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MUHUMH3ALUU 3aTpaT U MakCUMH3auuu NpuOblau. IlepBblil 3Tanm HampaBiieH Ha
MPUBJICYCHHE LIEJICBOU ayIMTOPUH, (OpMHUpPOBAHUE MEPBOHAUATHHOTO UHTEpEca K
OpeHay M IOBBIIIEHUE OCBEJOMIIEHHOCTH. B 3TOM mporecce HCHOIb3YIOTCA
cTpaterud mudpoBoro Mapkerunra, SEO, SMM wu koHTeHTa, 4TOOBI CO31aTh
MOTOK MOTEHIIMATBFHBIX KIIMEHTOB M MOBBICUTH 3P(PEKTUBHOCTH 3aTPaT HA PEKIaMy.
Bropoii 3Tanm HanpaBiieH Ha MpEBpallCHUE ITOCETHTENIEd B IOKyHaTeneu ¢
UCToNb30BaHueM A/B-TecToB, ymydineHHid mosib3oBarenbekoro ombita (UX/UI),
CTA, CKHJIOK U pEeKJIaMHBIX aKIMi B KaueCTBE OCHOBHBIX MHCTPYMEHTOB. OJTO
YBEJIMUYUBAET JI0XOJ 3a CUET yBeJnueHUs Koddduunenta kousepcuu. Ha tperbem
3Tare pa3BUBAIOTCS JOJITOCPOYHBbIE OTHOLICHUS C KIUEHTAMH, CTUMYJIUPYIOTCS
oOpaTHbIe NOKYIIKHU C IOMOIIbIO IPOrpaMM JIOSJIBHOCTH, PETAPre€TUHTa, CTPATEruii
IEPEKPECTHBIX M  BOCXOJSIIMX IIPOJAX, YTO MPUBOJUT K CHUIKECHUIO
MapKETHHIOBBIX 3aTPaT W YBEJIWYEHUIO CTOMMOCTH >KM3HU KJIHEHTAa. KoHEeuHbIM
pe3yJabTaTOM MOJENH ABISIETCS (POPMUPOBAHUE CTAOMIIBHOM M JIOSUIBHOM
KJIIMEHTCKOW  0a3pl,  yBEJIMYEHHWE  MapXh  HOpUOBUIM W YKpEIUICHHUE
KOHKYPEHTOCIIOCOOHOCTH MPEANPUATHS.

UHpopmauyus Hanozau InobansHele
meHOeHyuU Coquafb/-/oe
so30delicmsue
lMpednoxceHus;
Kanuman Tosapeol
Llenesoli I
DbIHOK <+ Lenesas —
Jloeucmuka 7 IMpubbine ayoumopus <«
oeucmuka (smopuyHas); | (mompebume Crpoc;
UHgpopmayusa
DUHAHCUPOBAHUE; bopmay /1b) deHbau
Tosapebl 4
¢akmopel v A
(ocHosHbIe)
Vo npoussodcmea
—> ®
JloyepHee — \
npednpuamu \
MpednpuHumamenscmeo ep P Mpubbins;
MapkemuHzosbiey,
\
f f OaHHble \
TexHonoauu Mpasosoe PbiHOYHbBIE
peaynuposaHue hakmopel
Paboma KaHanbl ceasu:
- MHO20KQHA/1bHbIE SKOHOMUYECKUE

- MEX(KAaHasibHble
- OMHUKQHAQrs1bHblE

803MOMXHOCMU

PucyHnok 6. MojeJib BbIX0/1a KOMIAHHH HA MEKIYHAPOAHBIA PIHOK Yepes3
3JIEKTPOHHYI0 KOMMepIuio*

44 PaspaboTka aBTOpa.
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PaccMoTpeHre OCHOBHBIX 3TaloB BbIXOJA HA MEXKIYHAPOJIHBIA PBIHOK
HEOOXOMMMO Il aHajnu3a (PYHKIIMOHUPOBAHMS TPATUIIMOHHOW KOHIIEIIIAN
BBIXOJla KOMIIAaHMM Ha BHEIIHUN phIHOK. Ha pucynke 6 mpencraBieHa cxema
GYyHKIIMOHUPOBAHUS TPAJAWIIMOHHONW CHUCTEMBl BBIXOJIa KOMIIAHWU HA BHEITHHM
peiHOK. Ilepenq BBIXOMOM Ha TIIOOATBHBIA YpOBEHb KOMITAHHS JTOJDKHA
IIPOAHAIM3UPOBATh MAPKETUHIOBYIO CpEIy M OLEHUTh BO3MOXXHOCTH CBOEHU
pecypcHoOM 06a3bl I OCYIIECTBICHUS JEATEIbHOCTH B MEXKIYHAPOIHOM MacIiTade.
Ecnu Bce mnokazarenu MOATBEPKIAIOT BO3MOXHOCTh BBIXOJa KOMIIAHMM Ha
MEXIYHApOJHbIA YPOBEHb, TO OHA HAYMHAET CO3/1aBaTh JOUYEPHUE MPEANPUITHUS U
OCBaMBaTh HOBbIE PHIHKU B Pa3IMYHBIX CTpaHax Mupa. JlaHHbIN mpolecc Tpedyer
OTIpENICNIEHHBIX 3aTpaT PECypcoB KOMIIAHMM W WHBECTHPOBAHUS OTACIIbHBIX
(GbakTOpoB MPOM3BOJICTBA. 3aKOHOAATENILCTBO CTpPaHbl, B KOTOPOW CO3/IaHO
JIoUYepHEe  MPEINpPUSATHE,  OKA3bIBa€T  HEMOCPEACTBEHHOE  BIMSHHE  Ha
OCYULIECTBJIEHUE NPEIPUHUMATEIBCKON ACSITENBHOCTH.

B pamkax wuccienoBaHusi € LEIbIO pa3padOTKH pPETPECCHOHHONW MOJEIH,
aHANIM3UPYIOIIEH BJIMSHUE CHCTEM OJJIEKTPOHHOM KOMMEPLIMM HA OCHOBE
MOOWJIBHBIX MPUJIOKEHHM Ha MOBEICHHE IMOJIb30BaTENEH, ObLI MPOBEIEH OHJIANH-
ompoc ¢ ydactueM Oosiee 365 pecrnoHIeHTOB, W3 KOTOpbIXx 300 OTBETOB OBLIM
BBIOpaHbl Kak HajexHble. Onpoc npoBoauiicsa yepes miatdhopmy Google Forms, u
pecnoHIeHThl ObIM HAaOpaHbl M3 pa3HBIX pEruoHOB Y30ekucrtana (TamikeHr,
Camapkann, Auauxad, Xope3M u 1p.). Pacnipenenenne y4acTHUKOB MO PETMOHAM
OBLJIO pa3HbIM, HAUOOJIBIITYIO YaCTh COCTABWIIM MPEACTABUTENN Topoa TamkeHTa.
Cpenu HEX MpeoOIaaalia MoJIb30BaTeNd B Bo3pacte oT 26 10 35 jeT, 4To o3Havaer:
ATO BO3pacTHas KaTeropusi, Haubojiee aKTUBHO 3aHUMAIOIIASICS DSJIECKTPOHHOU
KOMMEpPLIMEN B CTPAHE.

Cornacho ompocy, “Uzum Market” Obu1 BoIOpaH B KauecTBe HarOoJIee 4acTo
ucnons3yemoir miaargopmel. bonee 60% pecnoHAEHTOB COOOIIMIH, YTO
COBEPILIWJIM NOKYNKK Ha 3To# argopme. Ha BTopom mecte OLX ¢ moutu 30%, a
Ha TpeTheM — Wildberries u apyrue miargopmsl ¢ 10%. Ita cutyanus yka3biBaeT
Ha 1o, yro Uzum Market craHOBUTCS BEeIyIIMM NPHIOKESHUEM 3JICKTPOHHOU
KOMMEPIIUY Ha PBIHKE.

BonbIIMHCTBO pecroHeHTOB OOHapyxuiau, uto Oonee 90% comepiiaroT
MOKYNKA depe3 MOOWIbHBIA TenedoH. DTO TomuepKMBaeT HEO0OXOIAMMOCTh
ajanTamnuy wiatGopM SIEKTPOHHON KOMMEPIIMH UMEHHO K MOOUIEHOMY (opMary.
C npyroéi CTOpPOHBI, YHUCIO TOKyNaTeleld 4Yepe3 IUIAHIIETbl W KOMIIBIOTEPHI
coctaBisin MeHee 10%. B pamkax omnpoca mNoib30BaTeNd TaKXKe MMOTydaln
WH(OPMAITUIO O YaCTOTE OTKPBITUS MPHIOKEHUH U MOKYNATeIhCKOW aKTUBHOCTH.
Pe3ynbTaThl okazanu, 4To okoio 40% monap30BaTeNeil OTKPHIBAIOT MPUIIOKEHUS
KX JIEHb U SBJISIIOTCS aKTUBHBIMU TI0JI30BaTENIIMH, B TO Bpems kak 35-40%
MOJIb30BATENEeN COOOIIMIIM, YTO MCHOJB3YIOT MPUJIOKEHHUE HECKOJIbKO pa3 B
Henento (3-5 pa3). Uto kacaeTcs mokynok, To 6omnee 30% ykazaiau, 4TO COBEpILAIN
noKynku 3-5 pas, a okoJio 25% — Gosee 6 pas.

B nporuecce aHanuza MCHOAB30BAIMCH METOJbI IECKPUITUBHON CTATUCTUKU,
koppemsiiuu, suHeiHoit perpeccun 1 ANOVA ¢ ucnonb3oBanuem SPSS. Tlo
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pe3yabpTaTaM PErpecCCMOHHOIO aHalu3a CaMbIM CHUJIBHBIM (PAKTOPOM, BIIUSIOIIUM
Ha JIOBEpUE MOJIb30BaTeNIel, OKa3aiach 0e30MacHOCTh IUIaTeXHOU cucTteMbl (f =
0,267). Kpome Toro, kadecTBO MHTep(eiica U CKOPOCTh TaKKe ObUIA BBIICICHBI
KaK (paKTOphI, OKA3bIBAIOIINE 3HAUUTEIHHOE BIHSHHE.

[Tocne 3aBeprieHus cOopa JaHHBIX BCE OTBETHI OBLIM COOpaHbI B (popmaTe
Excel m moaroroBiieHbl IS TOCHEAYIOMIETO aHanu3a B mporpamme SPSS. B
pe3ynbTaTe 3TUX MPaKTUYECKUX AaHaIM30B ObUIM C)OPMYIHpPOBAHBl HAYYHO
00OCHOBaHHBIE BBIBOJBI M Ha HMX OCHOBE MPEMJIOKEHO HECKOJIbKO HAyYHBIX
HOBIIIECTB.

B nareii ucciienoBaTenbcKoi paboTe Mbl ONPEETHIN CIIETYIOIINE TUITOTE3bI:

H1 — ckopocTs NpPUIOXKEHHUS TOJOXKUTEIBbHO BIMSET Ha JIOBEpHE
II0JIB30BATEIIS.

H2 — kauecTBO HHTEpeiica CyIIeCTBEHHO BIUSAET Ha TIOBEPUE MOJIb30BATEIIS.

H3 — 6e3omacHOCTh MIATE)KHON CUCTEMBI MTOBBIMIAET JOBEPUE TOIB30BATEICH.

H4 — xayecTBO TOCTaBKH MOJOKUTEIBHO BIUSIET HA JOBEPHUE MOJIb30BATEIIEH.

HS — cpeansist oneHKa 1IeHbI CHUXKAET YPOBEHB JOBEPUS MOJIb30BaTENCH.

Yto kacaercss 4acTOThl MOKYNok, To 42% mnoip3oBaTenel COOOIIWIU, YTO
COBEpIIAIOT MOKYIKK 3-5 pa3 B Mecsl. ITOT IOKas3aTelb O3HAYaeT, 4YTO
MOJIb30BATENM BCE OOJIbIIE MPUBBIKAIOT K 3JEKTPOHHOU Toprosie. C apyrou
CTOpOHBI, 28% Yy4YacCTHUKOB COBEpIIAIOT TMOKYNKU Oojiee 6 pa3 B Mecsdll, a 3TO
YKa3bIBa€T, YTO OHM SBJISIIOTCS aKTUBHBIMU M TIOCTOSIHHBIMHU KiueHTamu. Kpome
TOTO, TOT (akTt, uro 10% y4yacTHUKOB BOOOIIE HE COBEPIIAIOT MOKYIIKH, O3HAYAET,
4TO B 3TOM CETMEHTE €CTh (DAKTOPHI, HAa KOTOPbIE CleAyeT OOpaTUTh BHUMAHHE.

OCHOBBIBasICh Ha 3TOM IU(POBOM aHATU3€E, MOKHO CKa3aTh, YTO MPUBHIYKA
COBepIIaTh MOKYIKH 4Yepe3 MOOWIbHbIE IPUIIOKEHUS CTaHOBUTCS Bce Oosee
pacnpoCTpaHEHHOW Cpelr pa3IMYHBIX CJIOEB HACEJIEHUsA, U OCOOEHHO MJis
y30€KCKOTO TI0JIb30BaTeNsl CKOPOCTh, OalaHC LEH W JOBepHe K IaTdopme
OCTAIOTCS PEIIAIOIUMH (PAaKTOPAMH.

Tabauua 6
Pe3yabTaThl ONMCATEIbHON CTATUCTHKH
Ilepemennas N Cpennee CranaapTtHoe Munumym | Makcumym
OTKJIOHEHH e

Cxopoctsb (1-5) 300 3.00 0.65 2.0 5.0
Wnrepoeiic (1-5) 300 3.67 0.53 3.0 4.0
ITnarexnas cucrema | 300 341 0.73 2.0 4.0

(1-5)

Hocraska (1-5) 300 3.73 1.18 2.0 5.0

Llena (1-5) 300 2.99 0.58 2.0 4.0
VYposenb gosepus (1- | 300 3.03 0.67 2.0 4.0

5)

dakTop cuMTaeTcs 3HAYMMBIM, eciau 3HaueHue p < 0,05 B pesynbrarax
perpeccuu. Korga R2> 0,6, Mozens xopo1io o0bsicHseT. LleHbl 1 CKOpoCTh Togauu
3asBOK OKa3ajau Haubosiee CUJIbHOE BiIUsiHUE Ha Mokynky (Ba = -0,87, P < 0,01; PBa
= 0,73, p < 0,05). Mogaenp JIOrHCTHYECKONH pErpeccuu, IOCTPOCHHAs Ha
sMnupuueckux AaHHbIX OT 300 4yenmoBek, Mokasaja, YTO ONTHUMAIbHOCTH IIEH B
MOOWJIBHBIX ~ MPUJIOXKEHHUSAX, CKOPOCTh pabOThl NPUIOKEHHS U MPOCTOTa
uHTepdeiica ABIAIOTCS (HaKTOpaMu, KOTOPhIE OKa3bIBAIOT HAMOOJIbIIIEE BIUSHUE HA
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BEPOSITHOCTh COBEPUICHUSI MOKYIKHU. DTO MO3BOJUIO MPEMIOKUTH MPAKTUUECKYIO
MOJIeIb aHaJIN3a MOBEICHUS MOJIb30BATENEH ANEKTPOHHOH KOMMEPIIMH Ha PBIHKE
Y36ekucrana.

Pe3ynbpTathl  AECKPUNITUBHOTO  CTAaTHCTUYECKOTO  aHaIM3a  KIIFOYEBBIX
NEPEMEHHBIX, HCIIOIb30BAaHHBIX B HCCIECIOBAaHUH, MOKA3bIBAIOT, YTO CaMbIM
BBICOKMM I[IOKa3aTeleM, OIICHUBAEMBIM pECHOHJEHTaMH, OBLIO “‘KayecTBO
noctaBku” (cpenHee 3HadueHHe = 3,73), 4TO OTpa)kaeT BAXXHOCTh OBICTPON U
HAJICKHOU CIy>KObI JOCTaBKU JUisl moJib3oBaTeneil. C Apyroid CTOpOHBI, camoe
HU3KOE Cpe/IHEee 3HaYEHUE COOTBETCTBOBAJIO IeHe (cpenHee 3HaueHue = 2,99), uto
yKa3bIBa€T Ha HEYJOBJIETBOPEHHOCThH IOJIb30BaTENIed IIEHAMH Ha MNPOAYKT WIH
YCIIyTY.

Cpennee 3HaueHue ‘“‘ypoBHS JOBepHs TMOTpeOUTENEH K MPUIOKEHHUIO
cocraisuio 3,03, mpu 3ToM OOIIMIA YpOBEHb JOBEPUS MOJIb30BATENCH HAXOAUIICS B
cpenHeM TMosioxkeHuu. Ha OCHOBe 3TUX pe3yJpTaTOB Ha MOCIEAYIOIIMX 3Tamax
ObUTH TIPOBEACHBI KOPPETSIIUOHHBIN W PErPECCHOHHBIN aHAIM3bI AJISl BBISIBICHUS
(baKkTOpOB, BIUSIONIMX HA JOBEPHE.

Tadoauua /7
Pe3ysabTar KOppeasiuuu

Ckopoctb | Uutepdeiic | [Inare:xknas | JlocrtaBka | llena | YpoBenn
cucremMa JA0Bepusi
CkopocTb 1 0.312 0.298 0.271 0.189 | 0.342
Wurepdetic 0.312 1 0.369 0.285 0.215 | 0.378
ITnatexxnas cucrema | 0.298 0.369 1 0.304 0.221 | 0.411
HocraBka 0.271 0.285 0.304 1 0.173 | 0.336
[lena 0.189 0.215 0.221 0.173 1 0.312
YpoBeHb noBepust 0.342 0.378 0.411 0.336 0312 |1

- P < 0,01, T. e. cymecTByeT CTaTUCTMUYECKH 3HAUYMMasi 3aBUCUMOCTh. U3
MaTpPHUIIBl KOPPETSAIUH BHIIHO, YTO caMas CHJIbHas 3aBHCHUMOCTH CYIIECTBYET B
mnarexxnod cucreme (R = 0,411) u untepdeiice (R = 0,378). Omnpenenum
K03 PHUIMEHTHI perpeccuu ¢ OMOIIbI0 porpaMMmbl SPSS statisticC. (Tabnuna 7)

Y =Bo+P1X1+P2Xo+PBsXs+BsXs+PsXste (1)
31ech Y — ypOBEHb JIOBEpHsI KIIMEHTOB K MUCTIOIB30BAHUIO TPUIIOKEHHUSI. BN —
K02 PUITECHTHI.
XN — hakTophl.
¢ — o0Oo3Hayaer ommOKy (residual wmm error term). ¢ — 3To He

JNETCPMUHUPOBAHHOE FJIM TOYHOE YHUCJIO, HO OHO OTHOCHTCS K OCTaTOYHBIM
sbdextam B craructuueckord moaenu. OHO OyneT UMETh pa3HOE 3HAYCHHUE IS
KKI0ro HaOoIeHusT (pecroHeHTa). Moelib TPUHUMAET CpellHee 3HAYCHHE &
kak 0:
E(e)=0E(\varepsilon) = OE(g)=0 T. e. omiOKku B3aUMHO UCKJIFOYAIOTCSI.
[To mosry4eHHBIM pe3yiibTaTaM MOJYyUrM CIICIYIOIIYIO (hOpMYITy.
Y (moBepue)=0.874+0.143-X1+0.172-X,+0.267-X3+0.153-X4+0.138-X5
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Tadauna 8
Tadiamnna Ko3(pPUUMEHTOB perpeccuu

dakT Ilepemennas B Std. Beta T Sig.
opbl (koeff.) | Error
Bo (constant) 0.874 0.229 — 3.815 0.000
X1 Ckopocts (1-5) 0.143 0.043 0.164 | 3.325 0.001
X2 Wurepdeiic (1-5) 0.172 0.048 0.181 |3.574 0.000
X3 [Tnaresxnas cucrema (1-5) 0.267 0.044 0.261 | 6.068 0.000
Xa Jocragka (1-5) 0.153 0.046 0.162 | 3.326 0.001
Xs Llena (1-5) 0.138 0.038 0.152 | 3.632 0.000

B 1ienom pe3ynbTaThl perpeCCHOHHOTO aHaIn3a MoKa3aid HaJu4ue pakTopoB,
CYIIECTBEHHO BIIMSIIOIIMX HA BEPOATHOCTh COBEPIICHUS IMOKYIOK 4epe3
MOOWJIbHBIC TpHIOKeHHUS (Tabimuia 8). DTH pe3ysIbTaThl MPUOOPETAIOT Ba)KHOE
MPAKTUYECKOE 3HAYEHUE ISl YIydlleHus MiIaTdhopM 3JIEKTPOHHOU KOMMEPIIUU U
B3aMMOJICHCTBUSL C TMIOJB30BATEIEM, a TaKXe ONPEACICHUS MAapKETUHTOBBIX
CTpaTEruil.

YpoBeHb J0OBEpHS  MOJB30BATENICHM, COBEPIIAOIIMX TOKYNKHA  4Yepe3
MOOMJIBHBIE MPUJIOKEHUSI Ha PBIHKE AJIEKTPOHHOM KOMMEpIUH Y30eKUCTaHa — UX
CyOBeKTHBHAsl OIleHKa (YHKIIMOHAJIBLHOCTH (CKOPOCTh MPUIIOKEHHS, KaueCTBO
uHTepdeiica, 1eHOoBask MOJUTHKA, 0€30MacCHOCTh TIATEKHOM CHCTEMBbI, KaueCTBO
JIOCTABKH ).

N3menenne oO0bemMa npuObin Uzum Market, To ecTh 3aBUCHMOU
MEPEMEHHOM, OTHOCHUTEJIBHO JOJIA YKCJIa BBIIOJIHEHHBIX 3aka3oB (X1) —
Trx1 = 0954218 nonp umcna mpomaBnoB (X2) — Trxn = 0.954218 y nonm umcna
nyHKTOB Bblgaun (X3) — Trxs = 0871483 cpg3zano mexay coboil  BBICOKOM
cTerneHbpo Koppemsinuu. CornacHo ycnoBuio 1x1,x2<0,8 MyJIbTUKOUIMHEAPHOCTH
HeT. OrnpeneneHue  PErpecCUOHHOTO  YpaBHEHUS  MEXKIYy  HaOIrogaeMoin
3aBUCHUMOCTBIO OyET BBITIOJIHEHO C MOMOIIBI0 porpaMMbl EViews.

LNF _ Lnﬁ:‘l"nﬁs‘: QJ{LH%E_._EEEE.
Lnx 20589502 yEx p (17.14476) (2)

Ha ocHoBe 3HaueHuii kod(ppuimeHToB, NMPHUBEACHHBIX B ypaBHEHUU (2),
JorapugMUUYECKre BBIpAXEHUS TMPEeoOpa3yloTCsi B CTENEHHBIE, U TOJIy4YaeTcs
clIelyIolee ypaBHEHUE:

V = [X::Il-..l}ﬁﬂl?g‘ _ E.".E-E-#E-l}: + X%.lEEEETJEXF(1TI144?Ej (3)

F=

Ecnu npoaHaau3upoBaTh pe3yabTaT YPaBHEHHSA, MOXHO 3aMETHTh, YTO
pesyabTupytonmii pakrop (Y) — usmenenue odowéma npudbutn Uzum Market —
CBSI3aH C YBEJIMYEHUEM JIOJM KOJIMYECTBA JOCTABJICHHBIX 3aKa3oB (Xi) W J0JHU
KOJINYECTBA IMYHKTOB BbIgaun (X3), a TakKe C YMEHBIICHHEM [OJHM KOJIMYCCTBA
poaaBIoB (Xz).

YroObl  Ha  CIEAYIOIIEM  JTale  ONpPENCNIUTh,  SABJISIOTCS  JIH
BBIIICTICPEUYHCIICHHBIC TaPAMETPhl 3HAYUMbIMH UM HET, MbI JJOJDKHBI TIPOBEPUTH C
IIOMOIIbI0 PETPOCIIEKTHBHBIX KpUTepueB KadectBa mMmape (Mean Absolute
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percentageonror — cpeaHsisi aOcoytoTHas npoleHTHas ommbka) u Tic (Tayl
Inequality cofficient — amprepHaTmBHAas Mepa TOYHOCTH MporHO3a Teyl), u Ha
OCHOBEe WH(OpPMAIINH, TPEICTABICHHON B HEM, MOXXHO OTMETUTh, YTO mape
=1,585442. Tot ¢akt, yT0 TOYHOCTH MporHoza mape =1,585442<10% BricoKa, a
Tic = 0,09354<1, o3HauaeT, 4T0 KOIPPHUIMEHT CTPEMHUTCS K HYJIIO HACTOJIBKO, YTO
3HaYUMOCTh BCEX IapaMeTpoB ypaBHEeHMs perpeccun 8. Takke W3 paBeHCTBA
3HaueHus @wumepa Fp, = 14,01 , pacCYUTAaHHOTO C YYE€TOM HMCTHHHOCTHU
MIPUBEJICHHOTO BHIIE ypaBHeHUs S5-i perpeccuu npu 0=0,05 u k1=3; K2=21 npu
Fiaq = 0.0623, CIIEyeT, YTO NPU YCIOBUU Fj,; < Fy;. 3HAYMMOCTL yYPaBHEHHs 5-U
perpeccuu, a Takke IMpH PaBEHCTBE, JOCTOBEPHOCTh M aJICKBATHOCTh YPaBHEHUS
BBITEKAET U3 OTCYTCTBUSI aBTOKOPPEIISAIUU.

Taoanna 9

IIporno3nbie nokasareau 00beMa NPUObLIN JIEKTPOHHOM TOProBoii
mwiargopmel “Uzum Markt?*

KoQm1ecTEo KouunyecTBo
Mecsnbl [MpuodsLIbL KoanuyecTtBo TOYEK
(MuIH) BPITOMHERHLIX NpoJaBI OB BbINOJTHEHH S

E 3aKa30B 3AKA30B
S Y X1 X2 X3
SuBapp 7,557 5828516 7480 813
deBpaib 7,578 6061657 7779 845
Mapt 7,599 6294798 8078 877
Arnpens 7,620 6527939 8377 909

= Maii 7,641 6761080 8676 941
L: Uronn 7,662 6994221 8975 973
N | Uronb 7,683 7227362 9274 1005
™1 Aprycr 7,704 7460503 9573 1037
CeHTs0pb 7,725 7693644 9872 1069
OkTs0ph 7,746 7926785 10171 1101
Hos16pn 7,767 8159926 10470 1133
Jlexabpb 7,788 8393067 10769 1165
SHBapb 7,809 8626208 11068 1197
®deBpanb 7,830 8859349 11367 1229
Maprt 8,851 9092490 11666 1261
Arnpens 7,872 9325631 11965 1293

= | Maii 7,893 9558772 12264 1325
E Uronn 7,914 9791913 12563 1357
N | Mronp 7,935 10025054 12862 1389
| Asrycr 7,956 10258195 13166 1421
CeHTs0pb 7,977 10491336 13460 1453
OKTs0pb 7,998 10724477 13759 1485
Hos6pb 8,019 10957618 14058 1518
Jlexabpb 8,040 11190759 14357 1550

[Tokazarern Ha 2025-2026 roabsl AEMOHCTPUPYIOT TEHACHUUIO K
HeNpephIBHOMY pocTy. Pazmep nmpuObLIM HEYKIIOHHO POC KaXKIbIid MecsIy ¢ 7,557

45 PaspaGoTka aBTopa.
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Mapa cymoB B sHBape 2025 roga go 8,040 mupna cymoB B aekadpe 2026 rona.
KonnuecTBO JOCTaBICHHBIX 3aKa30B TAK)Ke MOCTOSHHO PAcTET, JOCTUTHYB Ooiiee
11,1 MunnmoHa 3aka30B B T€UCHHE roda ¢ 5,8 MHJUIMOHA. A MMEHHO, 3a JaHHBII
NepUO MOXKHO HaOIIOAaTh, 4TO pOCT 00bEMa mpuObIM MarazuHa Uzum Market
coctaBui npuMepHo 18,3%. KonumduecTBO MOCTAaBIIMKOB U TOYEK JTIOCTABKU TAKKE
PETYISIPHO YBEIMYMBACTCS, YTO CBHJETEIBCTBYET O paCIIUpPEHUH Treorpadun
wiatGopmMel U TPOCTOTE OOCTYKHMBaHUA. OTOT TMPOLECC JIOKA3bIBAET, YTO
HKOCUCTEMA JJIEKTPOHHOM KOMMEpILHUU TMOCTEINIEHHO pPAa3BUBAETCS, & KOJUYECTBO
KJIMEHTOB M 00BEM MPOaX MOCTOSIHHO yBenuuuBaroTcs (Tabmmia 9).

AHanu3 MOKa3bIBaeT, 4YTO IIaTopMa COXpaHSET TEMIIBI pOCcTa MO BCEM
OCHOBHBIM TIOKa3aTeIsiIM. JTO CBHUJIETEIBCTBYET O TNPABWIBHO HaJIaKEHHOM
CUCTEME  CTpaTerMuecKoro  ympaBleHUs, a  pacliupeHue  nu@poBou
UHOPACTPYKTYPHl U JIOTUCTHYECKUX CHUCTEM CIIOCOOCTBYET CTaOMIBHOMY POCTY
npuObUIM U 00bEMA 3aKa30B. B nmanbHeilniem, eciu JaHHBIM TPEHN COXPaHUTCH,
KOMIAaHUs CMOXET yBEJIWYUTh CBOIO JOJIO Ha PbIHKE U  YKPENUTh
KOHKYPEHTOCIOCOOHOCTb.

B 3akirodueHue MOXKHO CKaszaTh, UYTO TEPCIEKTUBBI TMOBBIIICHUS BIUSHUS
IAPPOBBIX  TEXHOJOTMA  HA  TOProOBbIE  YCIYTd  SBJSIOTCS  BEChMa
oOHan&xuBaomUMH. OJTHAKO 711 X TIOJHOTO MCIIOJIb30BAaHUS BAKHBIM YCIOBHEM
CTaHET COYETAaHUE PEryJMPOBaHUS, MHBECTUIIMH B LIUPPOBYIO UHPPACTPYKTYpPY U
HaJEXKHBIX Mep B cepe knbepOe30macHOCTH.

3AKJTIOYEHHUE

B pesynbrare mccienoBaHuil pellieHa BaKHAsI HaAy4yHas 3a/1ada — yriyOJeHbI
TEOPETUKO-METOJUYECKUE OCHOBBI M3Y4YEHHUsS MPOOJIEMbl Pa3BUTHUS DJIECKTPOHHOU
KOMMEpIIMM H  pa3pabOTaHbl  HAYYHO-TIPAKTHYECKHE PEKOMEHJAIMU  TI0
o0ecIeueHn0 KOHKYPEHTHBIX MPEUMYIIECTB HAIIMOHAIIBHOTO OM3HEca B MpoIiecce
€ro HMHTErpauuud B TIJIOOANbHYIO UU(PPOBU3AIMIO, YTO TMO3BOJUIIO CHAENIATh
CJIEIyIOILME BBIBOBIL:

1. DnexkTpoHHass KOMMeEpLHUs SBISETCS HEOTHEMJIEMOM YacTbi0 LHU(PPOBOM
SKOHOMHKH, KOTOpasi HE TOJHKO aBTOMATHU3UPYET MPOIECCHl MPOAaXK, HO U
OTKPBIBAET HOBBIE BO3MOYKHOCTM Ha MYTH CO3JaHUS LIEHHOCTH [Jisi OW3Heca.
[upposbie TtexHomoruun — WU, wunTepHeT Bemei, ONOK4YeiH, OOJAYHBIC
BBIYUCJICHUS W MOOWJIbHBIC IIATMOPMBI CIyXaT MJig ONTUMH3AIMU Ou3HEC-
MPOIIECCOB, CHIKEHUS 3aTpaT, NEPCOHAIU3ALUNA B3aUMOJICICTBUS C KIIMEHTaMU U
pacIMpeHust OCTyNa K TI00adbHBIM phIHKaM. OjHako Takue (akTophl, Kak
pa3BUTHE HMHPPACTPYKTYPHl  DJIEKTPOHHONW  KOMMEpPIIUH, YCUJIICHHE  MeEp
KnOepOe30macHOCTH,  TOJATOTOBKAa  KBaJU(UIMPOBAHHOTO  MEpPCOHANIA U
COBEPIIICEHCTBOBAHNE HOPMATUBHOW 0a3bl, MMEIOT peliaroliee 3HAYCHHUE IS
oOecrieueHus ee CTaOMIbHON PabOThI U TOJITOCPOYHOM KOHKYPEHTOCTIOCOOHOCTH.

2. OnbIT pa3BUTHIX CTPaH MOKA3bIBAET, YTO YCTOMYMBBINA POCT AJIEKTPOHHOU
KOMMEPIIUU omupaeTcss Ha U(PpoBy0 MHGPACTPYKTYPY, YIpaBICHHE HA OCHOBE
JIAHHBIX U TIAT(HOPMEHHO-IKOCUCTEMHBIN noaxoa. B To Bpems kak mojaens CHIA
CIIOCOOCTBYET OBICTPHIM HMHHOBAIlUSIM M BEPTUKAJIBHOM HWHTErpalvu 4epe3
pPBIHOYHBIE MEXaHM3Mbl M mpomnpueTapHbie maargopmel  (Amazon/AWS),
KUTalCKasi MOJIeJIb OJHOBPEMEHHO OLM(PPOBBHIBAET MPOMBIIUICHHBIH HHTEPHET,
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JIOTUCTUKY U HOPMAaTUMBHYIO 0a3y Ha OCHOBE IIEHTpaJIM30BaHHOU cTpareruu; MU,
obnako, VHTepHeT Bemed W ympaBieHHE NaHHBIMH TIPeoOJiaaloT B 00OCHX.
Mogens Amazon “flywheel” (uena—rpaduk—tponaBen—accoOpTUMEHT—OISTE Ke
HU3Kas IieHa) u moaxon Alibaba ‘“axocuctema mmargopm” oOecneUnBarOT
r100anbHOe  KOHKYPEHTHOE  MpeuMyliecTBO. ONTHUMalbHBIM — MyTeM IS
VY36ekucrana sBisieTcss ObICTPOE CO3JaHUE HHQPPACTPYKTYpbl M HOPMATHBHOU
Cpellbl, 3alyCK MPOMBIIUIEHHBIX IUIAT(GOPM B CEKTOpax C TOCYJapCTBEHHBIM
ydacThueM (TpaHCIOPT, OHHEPreThka, TEICeKOMMYHUKAIMM, 3]paBOOXpaHEHUE,
JIOTUCTUKA) M  TOCTENEHHOE  pacliMpeHrue  [U(PPOBOM  SKOCUCTEMBI B
COTPYJHUYECTBE C YACTHBIM CEKTOPOM.

3. PaszButue VY30ekucrana B chepe HUKT u 27eKTpoHHOM KOMMEPIIUU
XapaKTEpU3yeTCsl MOCIIEN0BATEIbHBIM CTATUCTUYECKUM pocToM. B mepuon ¢ 2019
no 2025 roa cKOpocTh MOOWJIBHOTO MHTEpPHETA YBEIWYWIACh MOYTH B 4 pasa, a
CKOPOCTb CTallMOHAPHOTO UHTEPHETA — B 6 pa3, NOJHIBIIMCH B MUPOBOM PEUTHHIE
cTpanbl co 129-ro Ha 68-¢ MecTo. B TO ke BpeMsi CHM)KEHHE 1IeH Ha MHTEPHET Ha
80% pacmMpuio AOCTyI HAacelleHHs K LHUQPPOBBIM YyCIyraM W YBEJIHYUIIO
KOJIMYECTBO MOJb30Barenel 6osee ueM Ha 30 MUITMOHOB. B pe3ynbrare B nepuon
¢ 2020 mo 2023 ron BasioBas A0OaBJICHHAasi CTOMMOCTb, CO3/laHHAsi B CEKTOpE
MH()OPMAIIMOHHOW 3KOHOMHUKH U 3JIEKTPOHHOW KOMMEPIIMH, BbIpocia B 3,6 pasa, a
ee noins B BBII yBenuuunace ¢ 1,88% mo 3,7%. 3,3-kpaTHbI pocT 00beMa yCiayr
CB3M M uUHPopMaTu3auuu, ocobeHHo 10-kpaTHoe pacHmMpeHue CermMeHra
nporpamMmmupoBanust U WT-ycayr BBICTYIIalOT OCHOBHOM JIBMKYILEW CHIIOU
nudpoBoi TpaHchopMaluu. DTOT NPOLECC MPUBET K YBEIUUYCHUIO 3aHITOCTH B
chepe UKT nHa 43% u XapakTepu30BaJICsI BHICOKOW KOHIICHTpAIlUEH, OCOOCHHO B
Tamkenrte. Tem He MeHee, A0JS DJIEKTPOHHOM KOMMEPIMU IMO-TIPEKHEMY
cocTaBisieT 0Koso 4%, 4TO HIKE INI00ANBHBIX MOKa3aTesel, HO €KEroJHbI poCcT
Ha 110% B 2024 roay o3HauaeT OBICTPOE paclIupeHue phIHKA B OyIyIIEeM.

4. DnextpoHHas ToproBas miomanaka ~Uzum Market” chopmupoBanach kak
nudpoBas 3KOCUCTEMA HAa PBIHKE 3JEKTPOHHOW KOMMEpUUHU Y30EKHCTaHa,
JOCTUTHYB BBICOKMX TEMIIOB pocTa Oyiarojaps SKOHOMUM Ha pa3Mepax u
unrerpanuu fintex. Hanuuue y mnardopmsr 6osiee 600 000 npoaykros, 6osee 10
MUJIJTHOHOB aKTUBHBIX MoJib3oBatesiel u 6osee 1000 Touek JOCTaBKH YBEIUYMBACT
ee JI0JII0 Ha PhIHKE M JOoBepHe KIHWEHTOB. IlocTeneHHoe pacumpeHue CKIIaJICKon
UHOPACTPYKTYPHI, COBEPIICHCTBOBAHUE JIOTUCTUUECKOW CHCTEMBl U YBEIINUYCHUE
nomu 10 55% B cepBuce “buy now-pay later” (BNPL) yBennmuuBaroT nponaxu u
yJIy4IIalOT B3auMOJEICTBUE C mojb3oBaTeneM. OpHako 3Ta MoAeNb TpeOyer
7 (HEKTUBHOTO yNPAaBICHUS] KPEIUTHBIMUA PUCKAMH, ONTUMAIBHOTO MOJACPKaHUS
BO3MOXXHOCTEH JOCTaBKM W IIOBBIICHHS KubOepOe3omacHocTH. Ilo Mepe
npubIMKeHusT (Pa3bl HACBHIIMICHUS B KPYITHBIX TOpOJaX OCHOBHBIMHU JpaiiBepamu
YCTOMYMBOIO  pa3BUTHUS  TIATGOPMBI  CTaHYT JajbHEWIIee  pacuIMpeHHe
TEPPUTOPUATIBHOTO OXBaTa, BHEJPEHHE HOBBIX KaTErOpHil TOBApOB U yIiyOJieHHe
MHTErpallud yCIyr yepe3 cynep-npuioxenue. B uenom, “Uzum Market” cran
COCTABHOM YaCThIO U BaXKHBIM (PaKTOPOM KOHKYPEHTOCIIOCOOHOCTH HAIIMOHAIBHOM
nM(POBOl SKOHOMHUKH, BBICTYNAass HWHHOBALMOHHOM MOJENIBbI0 B Pa3BUTHUU
AIIEKTPOHHON KOMMEPIIMHU B ¥Y30€eKUCTaHE.
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5. B pe3ynbTaTe NMpOBEACHHBIX HCCIEAOBAHUMI Obl1a pa3paboTaHa MOJEIb,
MO3BOJISIONIAs AHAJU3UPOBATh W IPOTHO3UPOBATH MOBEICHHUE MOJIb30BATEICH B
pealbHOM BpPEMEHM Ha OCHOBE MCKYCCTBEHHOTO MHTEIUIEKTa B 3JEKTPOHHOU
KoMMepuud. Mopens, MOCTpoeHHas Ha ocHoBe anroputMa Random forest,
MokKaszajga TOYHOCTh Habopa maHHbIX 66% (R2 = 0,666), a 3TO 03Ha4aeT, 4YTO OHA
MOXET OOBSICHHTh TIOYTH JBE TPETH W3MEHEHHWH TpoAaX. OTH HaydHBIC
pe3yibTaThl TOKa3bIBAIOT, YTO JUIA YBEIWYCHHUS TPoJax Ha ruiathopmax
AJIIEKTPOHHON KOMMEpPUHU HEOOXOIMMO ONTUMHU3HPOBATH LIEHBI, CTUMYJIHPOBATH
OT3bIBbI IOJIb30BATENIEH M YBEIMYMBATH MUX KOJHMYECTBO, a TAKXKE AJaNTUPOBATh
PEKJIIaMHYIO0 CTPATErvi0 B 3aBUCUMOCTH OT cerMeHTa. C MOMOIIBIO 3TOW MOJEIU
KOMIIaHUU MOTYT d3(PGEKTUBHO paclpeiesiaiTh MapKETUHIOBBIE  OIOJKETHI,
ONTUMHU3UPOBATh MPOLIECCHI PE3EPBHOIO KOMHMPOBAHUS M JIOTUCTUKH, a TaKKE
CO3/1aBaTh IEPCOHAIN3UPOBAHHBIC MPEJIOKEHUS JJIs1 KIIMEHTOB.

6. B pesynprare wuccinegoBaHus ObUI TPEAJIONKEH HOBBIM MEXaHU3M
KOMMYHUKAIIMU, KOHBEPCUU U MOHETHU3AIlMU, KOTOPBIN MMO3BOJISIET MOCTENEHHO
YIPaBIATh B3aUMOOTHOIICHUSMH C TOTPEOUTENSIMU Ha IIIaTGopMax 3JIEKTPOHHOU
KoMMepIuu. JlanHas Moziesib OOBEIUHSIET B €IMHON CTPATETMUECKO CUCTEME TPHU
OCHOBHBIX 3Tala MAapKETUHIOBOM JEATENIbHOCTU — MPOLECChl MNPUBJICYCHUS
ayIUTOPUHU, JOCTH)KEHUE KOHBEPCUU U TOBBIIICHUE JIOSIIBHOCTU. DKOHOMUYECKAast
LHEHHOCTh MOJIENIM 3aKJII0YAaeTcsl B TOM, YTO OHA IMO3BOJISIET MPEANPUSATHIM
ONTUMH3UPOBATh PACXOJbl HA PEKJIaMy, MOBBICUTH KOA(GOUIIMEHT KOHBEPCUU H
MaKCUMH3UPOBATh CTOUMOCTS sku3HU KiueHTa (CLV).

7. OcHoBHBIE (HAKTOPBI, BIMSIONIME HAa YPOBEHb JIOBEPHUS IMOJb30BaTElNEH
MOOWJIbHBIX TPHUIIOKEHUN DIIEKTPOHHONW KOMMEPIIMH B YCIOBHUSX Y30EKHCTaHa,
OBLITM OMpe/IeNieHbl SMIIMPUYECKU, @ YPOBEHb MX UYBCTBUTEIBHOCTH OIICHUBAJICS
HA OCHOBE CTaTHUCTHYECKOoro aHamu3a. llocTpoeHHas MHoOTO(daKTOpHAs
perpeccuoHHasl MOJIeNb MoKa3ana 0e30MacHOCTh IUIATEKHOM CHUCTEMBI, KaueCTBO
uHTEepdeiica U JOCTaBKA KaK HanOojiee Ba)KHbIE JE€TEPMUHAHTHI, (POPMUPYIOLIUE
noBepre  mosib3oBaTenel. Takum  oOpa3oM, HCCIEIOBaHUE  OMpPEAEIIUIIO
MPUOPUTETHBIE CTPATETUH TOBBIIICHUSI JOBEPHUsS MOJIb30BaTeNel K TiaTdopMam
AJIEKTPOHHON KOMMEPIIMU: BHEApPEHHE O€30MacHON M MPO3PAavyHOM IIAaTeKHOU
CHUCTEMBbI, ONTUMHU3AIUs UHTepdeiica, yIydllleHHe KadecTBa JIOCTaBKU U
ONTUMM3ALMS IIEHOBOW MOJUTUKH. DTO HAayYHOE HOBOBBEIECHHE OOECeunBacT
MPAKTUYECKYI0 U TEOPETUYECKYI0 OCHOBY, KOTOpas CIYXUT MJIsl YJIy4YlICHUS
B3aMMOJICHCTBUSL C TMOJIb30BATEIEM M TOBBIIICHUS! IMOKAa3aTeliel KOHBEPCUHU B
AIEKTPOHHON KOMMEPLIHH.

8. CymiecTByeT BBICOKAsi CTENEHb MOJOKUTEIBHON KOPPEISUUA MEXKITY
pasmepom npuObM miatrgopmel  Uzum  Market u  CBSA3aHHBIMH C HEH
MoKa3arelssMu (KOJIMYECTBO 3aKa30B, MPOAABLOB M TOYEK IMepelradu). ITO
O3HAYaeT, YTO KOJUYECTBO 3aKa30B M  PACIIMPEHUE  JIOTUCTUYECKOMU
MH(PACTPYKTYphl HAPSIMYIO BIUSIOT HA YCTOMYUBBIN pocT mpuoObLIn. [Ipornos Ha
2023-2025 roasl mokasai, uro npubsuts Uzum Market Oynet pacTu B cpeiHEM Ha
18,3% B TeueHue rojia, YTO CBUAETEILCTBYET 00 YCTOMYMBOM Pa3BUTUHU LU(POBOIL
miatgopmbl.  Takum  oOpa3oM,  pe3yJibTaThl  MCCIEAOBaHUS  IOKa3ald
HEOOXOJMMOCTh YBEJIIMYEHHUS KOJIMYECTBA 3aKa30B, PACIIUPEHHS JIOTUCTUYECKON
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CeTM U COAJaHCUPOBAHHOTO YINPABJICHUSI KOJUYECTBOM IIOCTABIIMKOB Kak
Hanbosiee BaXHBIX CTPATETUUYECKUX HAMPABICHUM IS yBEIWYEHHS MPUObUIA B
AIEKTPOHHOM KOMMEPLMU. Pe3ynbTaTsel 3TOr0 mpor1o3a MOryT CIIYKATh HAy4YHOU
OCHOBOHM 11711 OyAyIIUX YJIyYIIEHU MHBECTULIHMOHHOIO IJIAHUPOBAHMS, PA3BUTHA
UHOPACTPYKTYPhl M MApPKETHHIOBBIX CTpAaTEeTHil A 1miaaThopM SIEKTPOHHOU
KOMMEPIIUH.
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INTRODUCTION (abstract of the dissertation of Doctor of Philosophy (PhD)

The Purpose of the Research. It consists in developing scientific-
methodological and practical recommendations aimed at further enhancing the
effectiveness of using digital technologies in the development of electronic
commerce.

Research Objectives

To study the theoretical foundations of using digital technologies in the
organization of e-commerce;

To examine the factors influencing the development of e-commerce through
digital technologies;

To identify ways of utilizing the experiences of advanced countries in the
development of e-commerce;

To analyze the state of information technologies and the development of
e-commerce in Uzbekistan;

To assess the development trends of e-commerce platforms and the
organization of trade within them;

To evaluate the factors affecting trade volumes on e-commerce platforms;

To develop strategies for advancing e-commerce through the effective use of
digital technologies;

To outline the prospects for the effective use of digital technologies in
e-commerce;

To formulate conclusions and recommendations on the ways of utilizing
digital technologies in e-commerce.

Research Object: The research object consists of e-commerce platforms.

Research Subject: The research subject is the set of socio-economic relations
arising in the process of using digital technologies in e-commerce.

Research Methods: The dissertation employs analysis and synthesis,
induction and deduction, economic-mathematical modeling, grouping of statistical
data, comparative analysis, sampling observation, correlation and regression
analysis, scientific abstraction, and other methods.

Scientific Novelty of the Research Consists of the Following:

a system has been developed for predicting consumer behavior in real time by
introducing automated customer analysis based on artificial intelligence in
e-commerce;

a mechanism has been proposed that enables the use of strategies
corresponding to the stages of communication, conversion, and monetization in the
interaction process with the target audience through e-commerce platforms;

a regression model analyzing the impact of mobile application-based
e-commerce systems on user behavior has been proposed,;

forecast indicators of e-commerce platform development up to 2026 (on a
monthly basis) have been determined using linear trend models.

Practical Results of the Research Are as Follows:

Scientific and theoretical research on the effective use of the digital economy,
e-commerce, and digital technologies has been systematized.

57



An algorithm for the interaction process with the target audience through e-
commerce has been developed.

The efficiency of using digital technologies in e-commerce platforms has
been evaluated.

Reliability of the Research Results. The reliability of the research results is
explained by the fact that the theoretical sources used in the dissertation are
derived from literature published by state publishing houses, while the practical
data are obtained from the collections of the State Committee on Statistics,
statistical sources gathered from retail trade enterprises and online stores, as well
as the author’s sociological survey results. Moreover, the conclusions, proposals,
and recommendations have been officially reviewed and approved by the relevant
state authorities.

Scientific and Practical Significance of the Research Results. The
scientific significance of the study lies in the possibility of using the proposals
developed as a result of the research for in-depth scientific-theoretical and
methodological analysis of determining marketing strategies aimed at improving
the functioning and competitiveness of e-commerce platforms, as well as in
developing the fundamental foundations for the advancement of this sector.

The practical significance of the study is that the developed scientific-
methodological proposals and practical recommendations can be applied to solving
problems in the operation of e-commerce platforms and in the use of digital
technologies, improving their efficiency, as well as in designing roadmaps aimed at
making long-term strategic decisions. Furthermore, the collected materials can be
utilized in refining educational and methodological literature.

Implementation of Research Results. Based on the scientific findings
obtained regarding the development of e-commerce through digital technologies:

The system for predicting buyer behavior in real time through the
implementation of automated client analysis based on artificial intelligence in e-
commerce was introduced by the LLC “Directorate of the Technological Park of
Software Products and Information Technologies” (reference No. 33-03-1/1161
dated July 15, 2025) and the Ministry of Digital Technologies of the Republic of
Uzbekistan (reference No. 33-08/6187 dated July 15, 2025). The implementation
of these scientific proposals has demonstrated that e-commerce platforms have the
potential to increase customer retention by 32% through real-time forecasting. This,
in turn, contributes to providing the population with higher-quality services, faster
delivery, and affordable prices, while also creating new jobs due to the sustainable
growth of platforms, increasing demand for IT specialists, and fostering the
development of digital skills.

The mechanism enabling the use of appropriate strategies for communication,
conversion, and monetization in the process of interaction between e-commerce
platforms and their target audience was implemented by the LLC “Directorate of
the Technological Park of Software Products and Information Technologies”
(reference No. 33-03-1/1161 dated July 15, 2025) and the Ministry of Digital
Technologies of the Republic of Uzbekistan (reference No. 33-08/6187 dated July
15, 2025). As a result of this scientific innovation, directing company advertising
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strategies towards targeted customers increased the mobile application download
rate by 9% and the number of users by 10%. Consequently, the population’s access
to digital services is expanded, the culture of e-commerce is enhanced, and
platforms create new markets for small businesses, providing additional economic
opportunities for professionals and entrepreneurs.

The regression model analyzing the impact of user behavior on e-commerce
systems operating via mobile applications was implemented by the LLC
“Directorate of the Technological Park of Software Products and Information
Technologies” (reference No. 33-03-1/1161 dated July 15, 2025) and the Ministry
of Digital Technologies of the Republic of Uzbekistan (reference No. 33-08/6187
dated July 15, 2025). The implementation of these scientific proposals has enabled
e-commerce platforms operating in Uzbekistan to assess customers’ attitudes
towards applications based on a regression model evaluating consumer purchase
confidence. This, in turn, allows enterprises to improve service quality, reduce the
number of complaints, and implement effective mechanisms for protecting
consumer rights.

Forecast indicators for the development of electronic retail turnover of small
business entities until 2026, based on linear trend models in accordance with
normative consumption volumes, were implemented by the LLC “Directorate of
the Technological Park of Software Products and Information Technologies”
(reference No. 33-03-1/1161 dated July 15, 2025) and the Ministry of Digital
Technologies of the Republic of Uzbekistan (reference No. 33-08/6187 dated July
15, 2025). The implementation of this scientific innovation has been used to
determine strategic directions for increasing the share of small business entities in
e-commerce from 2.3% in 2025 to 6.4%. On this basis, it creates opportunities for
increasing the income of small entrepreneurs, developing women’s and youth
businesses, and enhancing the digital economic activity of regions.

Approbation of Research Results. The findings of this research were
presented and approved at 2 republican and 2 international scientific-practical
conferences.

Publication of Research Results. In total, 10 scientific works related to the
dissertation topic have been published. These include 6 scientific articles in
journals recommended by the Higher Attestation Commission of the Republic of
Uzbekistan for publishing the main scientific results of doctoral dissertations—3 in
national journals and 3 in international journals—as well as 4 conference abstracts
in scientific-practical conferences.

Structure and Volume of the Dissertation. The dissertation consists of an
introduction, three chapters, a conclusion, and a list of references. The total volume
of the dissertation is 135 pages.
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